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National Board Estimates New High Total in 1924. 


Fire Losses 


NOTHER year having passed, we are assem- 
bled today in the fifty-ninth annual meeting 
of this unique organization, of which we 
are proud to be members. I venture to say 
that in all the years of its existence, the 
National Board of Fire Underwriters has 
seldom convened in greater harmony. Of 

course, not all the details of operation and administration that 

affect the welfare of fire insurance are functioning to our 
liking, but, on the other hand, though probably striving for 
it, in this far from perfect world perfection is seldom achieved 
or reasonably expected. We shall always have vexatious prob- 
lems confronting us, and it is only through concert of effort 
that we can hope to meet them successfully. 

This year, one of the problems causing us even more serious 
concern than previously is that of fire loss, which continues to 





increase alarmingly. In 1923, the aggregate losses were $535,- 
372,782, as compared with $203,763,550 ten years before. The 
estimate for 1924 places the probable total for last year at a new 
high point—$548,810,639. This figure represents the destruc- 
tion daily of property worth at least a million and a_ half 
dollars, or something like ten million and a half a week. Picture 
a row of ten-thousand dollar residences over four miles in 
length sét on fire and completely destroyed every seventh day, 
and you will visualize this terrible and largely needless waste. 
To the lasting credit of the stock fire insurance companies, 
they long ago recognized this casualty as an enemy of society 
and joined together through the instrumentality of the National 
Board of Fire Underwriters to combat the devouring element. 
What the tax of fire would amount to in.this day were it not 
tor the constant effort which has been made with increasing 


ae 
Extracts from the annual address of President H. A. Smith before the National 


Board of Fire Underwriters in session today at the Waldorf Astoria Hotel, New 
York City, 


determination and efficiency for the past two decades, cannot 
be estimated with accuracy; yet there can be no doubt in the 
mind of anyone familiar with fire insurance and with our 
activities, that by now the burning rate would be absolutely 
overwhelming. It is not too much to assume that the devasta- 
tion of the flames would have compelled the Federal and 
State Governments to enact drastic laws for the suppression 
of fires and punishment of those having them, as in France, 
had not the private business of fire insurance made the reduc- 
tion of fire waste its voluntary contribution to the public 
welfare. 

lire prevention is far from being “nobody’s business,” as 
someone called it not long ago, for we have concerned ourselves 
about it so earnestly and disinterestedly that many civic organi- 
zations and those connected with other branches of commerce, 
as well as numerous societies and individuals, have made the 
prevention of fire their business too. 

This expanding spirit of co-operation, I would say, is our 
best hope for making actual (and not merely relative) progress 
in reducing the fire waste. Like the ever-widening rings that 
are created by a stone thrown into a pool, the fire prevention 
idea we have cast into the current of national thought reaches 
further and further, and makes more and more a permanent 
impress upon the public consciousness. 

As I have said, the stock fire insurance companies have made 
it their concern to reduce destruction by fire, but it really is a 
matter for community action, since it affects the municipality 
and the individual more than it does the country at large. It is 
the individual, as a rule, who, by carelessness, ignorance or 
crime, is responsible for the beginning of a fire, and the com- 
munity which condones his act by permitting the existence of 
hazardous conditions in home, school or factory is the primary 


(Continued on page 33) 
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Policyholders’ Responsibilities in the Matter of Fire 


Prevention 


By Stacey W. WADE 


F some of the things | say to you sound simple and ele- 

mentary, even trivial, I ask that you bear in mind that I 

am speaking out of an experience of fifteen years as a 
supervising State insurance official, the last four years as In- 
surance Commissioner of my State, during which time I have 
learned that it is the simple, elementary thing that counts, and 
is often the hardest to put over. 

The first responsibility of the policyholder is to know what 
his policy contains. 

The word policy comes from the Italian ward “poliza, 
means “contract.” The Supreme Court of the United States, 
following closely Blackstone’s definition, says that “a contract 
is an agreement in which a party undertakes to do or not to do 
a particular thing.” 

Last year there were in force in the United States more than 
thirty million fire insurance policies, enough to provide one for 
every American home with millions left over. I wonder how 
many of these policies were read by their holders? Certainly 
not more than one per cent, and [ doubt if half that number 
were read. How many of you who are not company officials 
and therefore vitally interested in the wording of your policies, 
have read a fire insurance policy through from beginning to end ¢ 

Not many of you, I dare say, and why not? You cannot find 
a business man who does not read his deeds and leases, or have 
his lawyer do it. He ponders over his business contracts, 
noting even the punctuation, and taking no chance of misunder- 
standings, but he does not read his fire insurance policies. 

And yet, this cannot be because fire insurance policies are 
unimportant. The American people have been paying more 
than half a billion dollars in fire insurance premiums annually 
for years, and they would not be paying out this enormous 
sum for nothing. 

It is my belief that this apparent carelessness is due, first, 
to the fact that the policy form is technical and difficult to 
understand, and the average man is too lazy to put forth the 
mental effort necessary to unravel the technical and legal ver- 
biage of the policy; and, second, to an unreasoning, blind faith 
in the insurance agent and the company he represents. 

I admit that this faith in the agent and his company is flat- 
tering to both, but experience has shown that it is bad busi- 
ness for the policyholder. 

If the policyholder will study his policy, he will learn many 
things of value to him, among them being these: 

First, that the terms of the policy contract are as binding 
upon him as they are upon the company. Many are the policy- 
holders who have had a rude awakening ‘that would not have 
been theirs if they had examined the contracts before, instead of 
waiting until after, the fire. 

Second, that fire insurance, strictly speaking, is personal in- 
surance and not property insurance. While the policy mentions 
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Commerce of the United States, Washington, D. 


the property, it really means it insures only the person at interes, 

Third, that the fire insurance contract does not contemplate 
that the insured shall make a profit in case of fire, but only thy | 
he shall be compensated for his actual loss, not exceeding th 
amount of his insurance. 

Fourth, that it is the insurable interest that lifts fire ingy. 
ance from the level of a gambling hazard to that of a Lega 
transaction and that inaccuracy in declaring interest, title | 
possession will void his policy. 

When the policyholder has learned these four things by ; 
study of his policy contract—and they are all set out there 
he will be more careful with his business records, he will 
careful to see that the property desired to be protected j 
described clearly and precisely and he will guard against over. 
insurance. 

Second, the policyholder has a heavy burden of responsibilit 
in the working out of the problem of fire prevention. . 

Fire Prevention is closely related to fire insurance premiun 
rates. It ought not to be difficult for any policyholder to cate 
the significance of this fact. The cost of fire insurance re. | 
sembles a tax; and individual carelessness, leading as it ofter 
does to great fire losses, is apt to increase this burden. The 
individual policyholder, therefore, has a direct pecuniary inter 
est in the work of fire prevention and can do real fire prever- 
tion service in his own interest by first caring for the fir | 
hazard on his own property. 

We are getting down to fundamentals that everybody with 
reasonable intelligence recognizes as true, when we say tha 
the individual policyholder has a very definite responsibility- 

First, as to improving the exposure hazard of his own prop 
erty through the use of non-combustible roofs, fire walls, etc. | 

Second, as to remedying the deficiencies in the physical cor- 
struction of his property ; 

Third, as to the use of approved fire protection devices ant | 
equipment ; 

Fourth, as to keeping his own premises clean through th | 
removal of accumulations of rubbish and debris. 

Having done this, as all good citizens should, the policy 
holder has not discharged all his responsibilities in this matte 
of fire prevention, for policyholders, acting collectively, cat 
do infinitely more for fire prevention. 

I want to express here my hearty appreciation and approvd 
of the Policyholders’ Service Committees that have been formed 
in many Chambers of Commerce all over the country. Mos 
Chambers of Commerce have fire prevention committees au 
this new committee supplements the work of the fire prevet: 
tion committee and adds to its effectiveness. 

I firmly believe that policyholders, acting collectively throug! 
these committees, can do away with moral hazard fires in this 
country and eventually will do away with them. All mord 
hazard fires increase the cost of insurance, but they do wors 








(Continued on page 5) 
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ASSOCIATION ACTIVITY 

HE recovery of the South-Eastern 

Underwriters Association from a 
position approaching ineffectiveness to 
one making it undoubtedly one of the 
strongest of the territorial governing 
hodies was an achievement of no mean 
importance. It stands as an example of 
what can be done by progressive methods ; 
for the main idea which drew in the in- 
dependent group was the adoption of a 
flat commission scale, a movement talked 
of and more or less generally favored for 
many years but apparently impossible of 
accomplishment. The Association faced 
the necessity of drastic action or the 
prosecuton of a separation war, which 
latter move could not be looked upon 
with favor with so many strong com- 
panies outside the Association. The 
movement for a stronger organization 
was slow enough in getting under way, 
but it is commendable that it was finally 
successful and that it brought with it cer- 
tain changes which are believed to be a 
great improvement and which the mem- 
bers sincerely hope will lead up to a final 
smoothing out of the present difficulties 
in the Southern field. The example is 
one which another well known organiza- 
tion could follow without doing any 
There has 
been much speculation as to whether or 
not something would be done, and the 
last meeting of the afore-mentioned so- 
ciety was reported to have been some- 
what livelier than usual. For some time 
past its members have gathered together 
for a pleasant luncheon served by an ex- 


great harm to the business. 


cellent caterer, and some hours later the 
newspaper men receive the interesting 
and instructive information that the 
regular monthly meeting was well at- 
tended and routine business was trans- 
acted. It is said to be an actual fact that 
one reporter customarily writes his story 
well in advance and has never yet found 
it necessary to make a change. It may 
have occurred to some that the good at- 
tendance is due as much to the luncheon 
as to interest in the meeting. At any 
rate, a good example has been set, 
whether or not others wish to follow. 
That there is real need for action is evi- 
denced by the fact that there are rumors 
afloat of a new organization to supersede 
the old one. While these are only 
rumors, the presence of them indicates 
an unrest which needs to be looked into. 





Policyholders’ Responsibilities in the 
Matter of Fire Prevention 
(Continued from page 4) 
than that. They give the community in which 
they occur a black eye and in our crowded 
urban districts, they endanger the lives of 

thousands. 

The forces of law and order, the courts and 
the police force, will never be able to put the 
incendiary fire-bug out of business. In my 
State we have waged bitter and unrelenting 
warfare against the fire-bug for many years. 
We have been successful, en a measure, for 
‘our incendiary fire loss is the lowest in the 
country, but we will never stamp it out until 
business men, policyholders, unite in a deter- 
mined effort to stop it. 

It is entirely possible fo, 
service committee, using the manifold agen- 
cies of a well organized Chamber of Com- 
merce, to keep close watch upon those men in 
and 


a_ policyholders’ 


business who would overcome reverses 
recoup losses by “selling out” to insurance com- 
panies when times are bad, and also to check 
the activities of those insurance agents who 
are in the for 
Every town and city has these two varieties 


of bad men and they are a menace to the wel- 


business commissions only. 


fare of their communities. 

I am glad that the Chamner of Commerce 
of the United States, through its insurance de- 
partment, and in co-operation with the Na- 
tional Fire Waste Council, as worked out a 
practicable and tangible program to be fol- 
lowed by local Chambers of Commerce in fire 
prevention activities, and I helieve that great 
good will come of it. In fact, I am convinced 
that if business men drop their mask of in- 
difference and show the foresight in this great 
undertaking that they show in other matters of 
importance, the days of the fire-bug are num- 
hered. The Marshals Association of 
North America, of which I have the honor to 
has labored unceasingly along 


Fire 


be president, 


these lines for many years. 
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NEW YORK AGENTS MEET 





Syracuse Sessions Are Heavily 
Attended 





OFFICERS RE-ELECTED 





List of Speakers Includes James A. Beha, 
Ernest Palmer, Sumner Rhoades 
and Others 

[Special Dispatch from a Staff Correspondent] 

Syracuse, N. Y., May 26.—About four hun- 
dred members of the New York State Associa- 
tion of Local Agents met at the Syracuse hotel 
at their forty-third annual convention today. 
After an address of welcome by Carroll D. 
Knapp, president of the Insurance Agents Club 


*of Syracuse, and a response by Ward H. Mc- 


Pherson of Buffalo the report of the president, 
Iugene A. Beach, was made. 

He urged the organization of local clubs and 
educational propaganda to be issued by these 
clubs by means of newspaper publicity and 
speakers at business meetings. He also urged 
that the companies hold more conferences with 
their agents, and that conference committees 
for this purpose be established and recognized. 
J. W. Rose, secretary and treasurer of the as- 
sociation, reported an increase in membership 
of eighty-five and a loss of old members of 
forty-seven. The total membership is now 606. 
W. E. Boyd, Jr., of Buffalo reported for the 
membership committee. W. H. A. Munns of 
Syracuse outlined the situation in regard to the 
efforts of the conference committee with fire 
rating organizations to obtain a simplification 
of the rules of these organizations. 

Frank L. Gardner of Poughkeepsie reported 
for the committee on law and legislation. He 
stated that during the past year fifty-seven bills 
had been introduced relating to insurance. The 
report of the committee on conference with 
casualty bureaus was made by E. H. Warner. 
He decried the proposed increase in compensa- 
tion rates, the disregard of rules and regulations 
by companies and agents alike, and.the practice 
of paying commissions to members of branch 
offices of companies. 

Sumner Rhoades, secretary of the New York 
fire rating organization, outlined the methods of 
arriving at the schedules of rates. He spoke 
optimistically of a simplification of rules in the 
near future. Tle urged the agents to see that 
their policyholders carried adequate insurance. 

Making compensation rates was the subject 
of the address of G. F. Michelbacher, of the 
National Bureau of Casualty and Surety Un- 
derwriters. Mr. Michelbacher stated that the 
rate was made up of two parts—the pure pre- 
mium, which is the amount of expected loss per 
hundred dollars of payroll, and expense loading, 
which is the amount of expected expense per 
one hundred dollars of payroll. 

He said the compensation rate must meet 
three tests, namely, adequacy, reasonableness 
and non-discrimination. Past experience is the 
basis for arriving at these figures. During the 
past year the total payroll exposure amounted 
to thirty billions of dollars. 


(Concluded on page 35) 
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WEIGHING THE PROFITS 


In the language of commissions, the Scales tell the story of the multiple advantages of 
representing a multiple line Company. 


Success speaks in several languages but the mother tongue speaks more accurately in 
terms of profit to the salesman. 


ACCIDENT AND HEALTH insurance is protection at the source—cementing the 


foundation of every insurance program, the individual income. 


LIFE INSURANCE carries on—protecting insurance needs, and completing the 


program. 


MULTIPLE LINES ARE MUTUAL BUILDERS 
OF THE SALESMAN’S PROFITS 


WEIGHING THE PROFITS IS 
THE FINAL TEST 


MISSOURI STATE LIFE INSURANCE CO. 
HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 
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ARTHUR B. WOOD 
RE-ELECTED 


— 


Again Heads Actuarial Society of 
— America 





ANNUAL CONVENTION LAST 
WEEK 





Council Membership Increased from 9 to 
12—Alfred Hurrell and Henry Moir 
Were Banquet Speakers 
The Actuarial Society of America held its 
annual convention at the Hotel Astor, in New 
York city, on Thursday and T'riday of last 
week and re-elected all the officers and standing 
council members. The council increased 
‘rom nine to twelve members and the new and 


was 


additional appointees are as follows: M. A. 
Linton, vice-president, Provident Mutual Life; 
iH. H. Wolfenden, of Grimsby, Ontario: John 
R. Larus, associate actuary, Phoenix Mutual 
Life: A. T. Maclean, associate actuary, Massa- 
chusetts Mutual Life; R. G. Hunter, second 
vice-president and actuary, Equitable Life of 
Iowa, and O. W. Perrin, assistant actuary, Penn 
Mutual Life. 

One of the most important papers read be- 
fore the convention, which was presided over 
by Arthur B. Wood, vice-president and actuary 
of the Sun Life of Canada and president of the 
Society, was compiled by Arthur Hunter, chief 
actuary of the New York Life, and was en- 
titled “The Accidental Death Feature in Life 
Insurance Policies.’ A comprehensive sum- 
mary of Mr. Hunter's paper will be found on 
another page of this issue of Tre Spectator. 

The insurance acts of the Dominion of 
Canada were reviewed by A. D. Watson, 
actuary of the Government Insurance Depart- 
ment at Ottawa, who laid special stress on 
policy valuations. J. R. Larus, associate 
actuary of the Phoenix Mutual Life, spoke on 
“A Numerical Rating Method for Family His- 
tory,” and referred to the work of the joint 
committee of the Actuarial Seciety and the 
Medical Directors’ Association. He pointed 
out that there would be no rating for family 
established at the present time, as 
studies already made did not show favorable 


history 


results. 

C. D. Rutherford, assistant actuary of 
Sun Life Assurance Company, spoke on the 
general trend of death rates and gave the tables 
based on experience of ten American life com- 
panies, population statistics for England and 
Wales, and the experience of one Japanese life 
insurance company. He showed that the degree 
of improvement in the last twenty years was 
over 20 per cent and that the actuaries could 
now “expect less than 75 per cent of the A. M. 
table as a matter of course.” 

Formulae for graduation by linear com- 
pounding were discussed by H. H. Wolfenden, 
of Grimsby, Ontario, and Robert Henderson, 
second vice-president and actuary of the 
Equitable Life of Towa continued his explana- 
tion of “A New Method of Graduation” as 
originally presented before the May, 1924, meet- 
ing of the Society. 


the 





The annual banquet of the Actuarial Society 
was held on Thursday night, and the speakers 
were Henry Moir, president of the United 
States Life, and Alfred Hurrell, vice-president 
and of the Prudential In- 
surance Company of America. Arthur B. 
Wood, president of the Actuarial Society, acted 
as toastmaster. 

The present officers of the Actuarial Society 
are Arthur B. Wood, president; James D. 
Craig and Edward E. Rhodes, vice-presidents ; 
John S. Thompsen, secretary, and David G. 
Alsop, treasurer. 


general solicitor 


Establishing Sales Quotas 

An interesting booklet gotten out by the 
Policyholders’ Service Bureau of the Metro- 
politan Life Insurance Co., New York, is en- 
titled 
Equipment Company, and is the second of a 
series on Management Methods. This booklet 
describes how a large office equipment com- 


Estabiishing Sales Quotas in a Large 


pany computes the whole quota of the company, 
and the quotas allotted to the various agencies. 
Fach $25 sale constitutes one point, and the 
business of preceding years is used as a 50 per 
cent in establishing sales quotas. It 
goes on to set forth the use of other factors 
going to make up the total for the company 
and for its agencies, based partly upon ma- 
chines in use and partly upon the records of 
possible customers in various lines of business, 
which are divided into groups and each group 
is assigned a valuation. From these factors 
are developed quotas for counties and blocks in 
cities. The subject is also treated from the 
salesman’s viewpoint and is accompanied by a 
large printed form for tabulating and rating 
prospects. This booklet should be of service 
to almost transacting business 


factor 


any concern 
through agencies. 


Federal Companies Meet 


INDIANAPOLIS, May 23.—More than 150 
agency managers of the Iederal Savings and 
Insurance, the Federal Mutual Life Assurance 
Company and the Federal Automobile In- 
surance Association attended a banquet this 
in Indianapolis as a part of a two day 
meeting. <A consisting of 
music and readings was broadcast from a local 


The first day’s program 


week 
business program 


station. included a 


round table discussion, led by C. E. Smith, 
Lester Geers, Dr. C. L. Marlatt, DeWitt E. 
Carpenter and E. H. Harsh. G. E. Harsh, 


vice-president of the Federal Savings and In- 
surance Company, presided. J. R. Dunlap, of 
Indianapolis, delivered the address of welcome. 
At the second day’s session, Thomas S. Mc- 
Jr., State Insurance 


gave an address. 


Murray, Commissioner, 


United Life (Florida) Appointment 
Announcement is made that the United Life 
and Accident Insurance Company, of Concord, 
N. H., has just entered the Florida territory. 
Coincident with this announcement comes the 
appointment of a general agent at Miami, Wm. 
A. Mefarlane, whose offices will be at 303 Con- 


gress building. 





Life Insurance Woman Honored 

New Oreans, La., May 25.—A high honor 
has recently come to Miss Bertha B. McFar- 
lane, Agency Supervisor of the State of 
Louisiana for the Pan-American Life Insurance 
Company, in her unanimous election to the 
presidency of the Business and Professional 
Women’s Club. 

Miss McFarlane entered the service of the 
’an-American in the year of its organization, 
1912, as the secretary of Dr. E. G. Simmons, 
vice-president and general manager. 

By unfiagging zeal, diligent application and 
the proper exercise of a superior quality of 
brains, this accomplished woman has made an 
enviable record in the life insurance world. 

Speaking of brains as a part of the equip- 
ment of a woman, reminds me of an incident 
related by the late Dr. Anna Howard Shaw. 
She said that she had been invited to address 
a meeting in New York presided over by a 
young lawyer who was very complimentary in 
his introductory remarks, which he wound up 
by saying, “Why, ladies and gentlemen, this 
woman has the brains of a man.” 

Dr. Shaw said that when she rose to address 
the meeting she thanked the chairman for his 
very kind remarks, but said that she would 
be under a deep and lasting obligation to him 
if he would kindly point out to her the man 
whose brains she had. 

Those who are acquainted with Miss Mc- 
l‘arlane need not be told that she has brains 
of her own in which the vigor of masculinity 
is happily combined with the proverbial female 
intuitive keenness and alertness. 

O’Hacerrty. 


William Alexander’s New Book on Income 
Insurance 


This book is full of wise counsel, but it would 
be worth more than its price if it contained 
nothing but the paragraph which punctures the 
popular fallacy that women waste or lose their 
insurance money, on the average, in seven years. 

Sometimes women waste or lose their money, 
The aver- 
age woman is prudent and seeks competent ad- 
vice. 


but these are the exceptional cases. 


If insurance money lasts in many in- 
stances for only seven years, the fault lies with 
the husband and not the wife. The man who 
ought to carry $30,000 of insurance or more 
and who leaves only $3000, leaves his widow 
in straitened and if she and 
her children can make $3000 last for seven 
years, they will be doing remarkably well. 

The price of Mr. Alexander’s excellent work 
on Income Insurance for Family Protection is 
$1.50. 


circumstances, 


Death of George E. Kline 


Cuicaco, Itt., May 25.—George E. Kline, 
former vice-president of the America Fore com- 
panies, who had retired about five years ago, 
was killed Friday in an automobile accident in 
California. Mr. Kline served also for many 
years as manager of the Continental Insurance 
Company. 


Life Insurance 
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Provident Mutual’s New Dividend Scale 
for 1926 


The Provident Mutual Life Insurance Com- 
pany of Philadelphia will increase its dividend 
distribution in 1926 by nearly half a million 
dollars. That is to say, a new dividend scale 
has been adopted, effective January 1, 1920, 
under which the total dividends distributed will 
be nearly half a million dollars greater than 
the amount that would have been distributed 
in 1926 if the present scale had remained in 
force. Accompanying this announcement is a 
leaflet containing selections from the new 
dividend book, now in course of preparation. 

The change does not affect all ages and plans 
alike. A recent thorough mortality investiga- 
tion indicates clearly that there should be a 
higher charge for insurance at the older ages— 
a fact substantiated by the action of a number 
of well-known companies in recent years. 
While this will be reflected in the dividend scale 
on new issues, the net cost in 1926 on outstand- 
ing policies will not exceed the net cost actually 
charged in 1925. This is in keeping with the 
company’s well established, practice of fair 
dealing with old policyholders. There is also 
an adjustment in the net cost on certain short 
term endowments in so far as new issues are 
concerned. The most striking feature of the 
new scale is the substantial increase at the 
younger attained ages on the popular plans. 


April Life Insurance Sales 


Figures just made available by the Life In- 
surance Sales Research Bureau of Hartford, 
Connecticut, show that the life insurance sales 
record for April, 1925, is 7 per cent greater than 
the volume written during April, 1924, $711,- 
504.000 having been sold during the month. 
This is the highest total on record, with the 
exception of December, 1924. 

The April life insurance sales figures just 
published for the Canadian territory by the 
Life Insurance Sales Research Bureau, show a 
continued rate of increase over past records, 
$35,872,000 being written during the month. 


E. J. Berlet Heads Gyro Club 


PHILADELPHIA, Pa., May 25.—E. J. 
general agent in Philadelphia for the Guardian 
Life Insurance Company of America, and 
chairman of publicity of the Philadelphia As- 
sociation of Life Underwriters, was unani- 
mously elected president of the Gyro Club of 
Philadelphia at a luncheon held at the City 
Club on Wednesday. 

Davis P. Smith, son of 
Smith and vice-president ot the Thomas B. 
Smith Bonding Company, was made chairman 
of the committee on constitution and by-laws 
and will preside at the next luncheon. E. M. 
Simpson, Jr., vice-president of William A. 
Simpson Sons Company, insurance brokers, is 
a member of the membership committee. 


Berlet, 


former Mayor 


Life Convention Meets Soon 
The executive committee of the American 
Life Convention will meet in Louisville, June 
2, in connection with the meeting of the medical 
section of the convention. 


The Metropolitan Life’s Tuberculosis 
Sanatorium 

The tenth annual report of the Tuberculosis 
Sanatorium of the Metropolitan Life of New 
York, located at Mount McGregor, N. Y., cov- 
ering the year 1924, has been issued and shows 
a constant yearly increase in usefulness. Last 
year 404 patients were admitted, 393 were dis- 
charged, and 204 remained in the Sanatorium 
on January 1, 1925. A notable fact in the 
record is the steady improvement in the way 
of taking patients in the earlier stages of dis- 
ease, rather than waiting until the disease is far 


advanced. This is shown by the following 
tabulation of numbers and percentages in 1914 
ad 1924: 

CLASSIFICATION OF TUBERCULOUS PATIENTS 

ADMITTED 

: IQI4 1924 
DUSPCCHEM cscies! Pass Oo 0. 37 25.0% 
TCIMIONE so ,sosie-ais occas 30 28.1% 50 33.8% 
Moderately advanced 73 57.0% 35 23.6% 
Far advanced ...... 18 14.1% 24 16.2% 
Non-pulmonary..... I 08% 2 1.4% 











128 100.0% 148 100.0% 

Numerous interesting facts are disclosed by 
the report, which also contains a number of 
graphical charts illustrating various features 
concerning patients and disease. 


Reliance Life Passes Three Hundred 
Million Mark 
The Reliance Life Insurance Company, Pitts- 
burgh, Pa., had $300,000,000 of life insurance 
in force on May 21, just twenty-two years to 
a day after the company started business. This 
business was acquired entirely by the agents of 
the company, a fact which indicates the un- 
usual progress of this organization. The acci- 
dent and health department of the company 
will, it is estimated, turn in a premium volume 
of over $1,250,000 during 1925. 


Mountain States Life Election 

The Mountain States Life Insurance Com- 
pany, Denver, Colo., announces that the board 
of directors has elected C. W. Fairchild presi- 
dent for the ensuing Other officers 
chosen are William A. Otis, vice-president; 
Leslie E. Hubbard, vice-president and general 
counsel; William L. Vernon, vice-president and 
treasurer; L. D. Collins, secretary, and R. G. 
Miller, assistant secretary and actuary. 


year. 


Life Reinsurance Pool 

Cuicaco, Itt, May 25.—A pool for the ex- 
change of reinsurance has been formed by the 
Cgntinental Assurance, the Federal Life, the 
Mutual Trust Life, Illinois Life, North Amer- 
ican Life, Franklin Life and Mutual Life. This 
arrangement will enable the companies individ- 
ually to issue $125,000 on a single life. 


Franklin Life Broadcasts 
INDIANAPOLIS, IND., May 22.—A program of 
entertainment was put on the air last night by 
the Franklin Life Insurance Company through 
radio broadcasting station WFBM (268), Mer- 
chants Heat and Light Company. 
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Great Northern Life Has Home Office at 
Milwaukee 

Mapison, Wis., May 25.—The Great North. 
ern Life Insurance Company has Moved jts 
home office from Chicago to Milwaukee, Tic 
action was taken at the suggestion of W 
Stanley Smith, Insurance Commissioner of 
Wisconsin, and the company will continue to 
he licensed as a Wisconsin organization, 

The Great Northern Life was founded at 
Wausau, Wis., with the original capital Owned 
almost entirely by Wausau people. In 1922 
the Central Business Mens Association, an Ik. 
nois corporation, entered into a contract of re- 
insurance with the Great Northern Life Com. 
pany. The majority of the capital was to fy, 
transferred to the Illinois men, but this ide, 
has been rescinded. 


The commission approved the reinsurance 
but it was pointed out that the home office of 
every such corporation must remain within the 
State of Wisconsin. A final order approving 
the reinsurance contract was made on Febru. 
ary 3, 1923. 

Commissioner Smith discovered that. the 
main office of the company had been virtually 
moved to Chicago when he assumed office. He 
brought this to the attention of the officers of 
the company and refused to renew that com. 
pany’s license for 1925 until such time as the 
home office would be returned to Wisconsin, 


In March, 1925, the Great Northern Life 
amended its articles of organization changing 
the location of the home office to Milwaukee. 
Wis., and that city has added to its already 
many strong insurance institutions a life com: 
pany which writes approximately $5,500,000 of 
life insurance and $1,125,000 of health ani 
accident premiums. The company is one of the 
largest companies in the health and accident 
field and is licensed to do business in fifteen 
States. 


Sales Research Bureau to Convene in June 

The third annual spring conference of the 
members of the Life Sales Re- 
search Bureau will take place this year in Hart- 
ford, June 18 and 19. As the bureau has 
been removed to Hartford less than a yeat 
this will be the first of these meetings to be 
held in the insurance capital. For this reason 
the gathering is anticipated to be one of the 
interesting held. The — subjects 
for discussion at the conference are: 


Insurance 


most ever 
chosen 
Company conventions for agents, entering ne\ 
territory, conservation of business, the work of 
the local manager or general agent. The pro- 
intended to be quite 


eram as outlined is 


flexible. 


Equitable Passes $4,000,000,000 Mark 

The progress of the Equitable Life Assut- 
ance Society, New York, thus far this year has 
been so rapid that on May 1, 1925, it hal 
$4,001,331,914 of insurance outstanding—an in- 
crease of over $150,000,000 since January |, 
1925. 
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CONGRESS IS BIG SUCCESS 


Baltimore Agents Turn Out in Large 
Numbers 





HALL IS OVERCROWDED 





Direct Mail Campaign Said to Be Re- 
sponsible for Unexpected Attendance 
—Program Well Arranged 
[By A STAFF CORRESPONDENT | 


Battmmorr, Mp., May 20.—Direct-mail ad- 
vertising campaigns have been put to many 
uses in the past few years but it remained for 
the Life Underwriters Association of Balti- 
more to put over a sales congress by that 
means. The Maryland and District of Colum- 
bia Congress of Life Underwriters, held at 
the Southern Hotel here to-day, was a great 
success in every respect but one, that being the 
amount of space available. The room in which 
the meeting was held was vastly overcrowded 
and at that many were unable to get in. 

The committee evidently took a tip from the 
success of the Philadelphia congress and _ in- 
vited speakers from the two great industrial 
companies, namely: James E. Kavanaugh, sec- 
ond vice-president of the Metropolitan Life In- 
surance Company, and Willard I. 
vice-president and secretary of the Prudential 


Hamilton, 
Insurance Company of America. Both are bril- 
liant and noted speakers and their presence on 
the program not only drew many ordinary 
writers but crowds of industrial agents who 
came in to listen to their chiefs. 

Furthermore the weather were 
ideal and this combined with the fact that pro- 
ceedings did not commence until afternoon, 
gave many agents from the surrounding coun- 
try an opportinity to drive in. The result was 
that there was not an empty chair in the hall 
and in the aisles and around the walls hun- 
dreds were standing. 

The addresses were all brief, relatively 
speaking, and that of John W. Clegg, presi- 
dent of the National Association of Life Un- 
derwriters, was particularly so. Mr. Clegg was 
the first speaker, and, in a ten minute talk put 
out a plea for closer co-operation with the 
local association, pointing out what had been 
done for the agents by its officers and commit- 
tees. He used the age-old but sound argument 
that no agent can expect to get more out of his 
association than he puts into it. 

He also went very briefly into the kind of 
service an agent should render his clients and 
gave two or three personal anecdotes in illus- 
tration of his points. 

M. Nelson Bond, general agent in Baltimore 
for the Travelers Insurance Company, gave 
an address similar to the one which was so 
successful in Philadelphia. His task was to 
show how to close the average case, that is the 
case under $5000. His original address was 
published in THe Specrator under date of 
April 2, 

N. E. Ellsworth, manager for the 7Etna Life 
in the District of Columbia and president of 
the District of Columbia Association of Life 


conditions 


Underwriters, delivered a strong talk on the 
subject “Strength of a Common Purpose.” 
He was followed by Robertson Griswold, vice- 
president and trust officer of the Maryland 
Trust Company, who read an address on 
“What Banks and Trust Companies Are Do- 
ing for Life Insurance.” The Maryland Trust 
Company has been active in Baltimore in the 


matter of co-operating with life companies. 


Tur Governor SPEAKS 

Governor Ritchie, of Maryland, was an in- 
teresting addition to the regular program and 
was received with enthusiasm by the audience. 
He advised the Maryland life agents to keep 
close watch upon the legislature and see that 
no hills receive its sanction that would further 
hamper their business. He made the point that 
there are enough regulatory laws on the stat- 
ute books of Maryland and no more are needed 
to keep its life insurance agents in order. The 
applause with which this sentiment was greeted 
was evidence of the approval of his audience. 

John L. Shuff, home office general agent of 
the Union Central Life Insurance Company 
of Cincinnati, Ohio, was the closing speaker. 
He gave a characteristic heart to heart talk, 
in which he laid emphasis upon the possibili- 
ties for public service which confront the right 
sort of agent, particularly if that agent has a 
full sense of his responsibilities in life. 


SENATOR COPELAND AT THE BANQUET 


United States Senator Royal Copeland, of 
New York, was the feature speaker at the 
banquet in the evening. He first took the 
trouble to place himself squarely against Vice- 
President Dawes on the question of the re- 
vision of the Senate cloture rule, explaining, 
however, that there are some rules he would 
like to see revised, notably the rule of unani- 
mous consent. 

From that point he went on to comment upon 
the great increase in recent years of the aver- 
age length of life. This increase comes, he 
explained at the extremes of life that is, among 
infants and old people, there being no such 
remarkable increase among the middle-aged. 
From this fact he deduced another, that the 
life insurance companies should turn particu- 
lar attention to increasing the longevity of that 
class, expressing a firm belief that it could be 
accomplished by proper methods. He con- 
gratulated the life insurance companies upon 
their accomplishments in the health field and 
said that it was his belief that even more 
would be done in the future. 

Frank H. Davis, agency vice-president of 
the Equitable Life Insurance Society of the 
United States, was an after-dinner speaker. 
The burden of his talk was of a congratulatory 
nature, he being an enthusiast upon the work 
of the life underwriters’ associations and the 
possibilities which lie ahead of them. 

Marion B. Freeman, general agent at Balti- 
more of the Penn Mutual Life Insurance Com- 
pany, and chairman of the executive commit- 
tee of the Baltimore Association, was in gen- 
eral charge of the Congress. N. FE. Ellsworth, 
president of the District Association, presided 
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WANTS PRES. COOLIDGE 


—_——— 


N. A. L. U. Committee Waits Upon 
Chief Executive 





HEADLINER AT KANSAS CITY 





John W. Clegg Heads Delegation—Hope 
for Personal Appearance or Strong 
Message 
Wasutneton, D. C., May 21.—A delegation 
of prominent members of the National Asso- 
ciation of Life Underwriters, headed by John 
W. Clegg, president, and Edward A. Woods, 
former president, waited upon President Cool- 
idge to-day as a preliminary move in an effort 
to secure him for an address at the annual 
meeting of the Association at Kansas City next 
fall. The President was not pressed for an 
early reply, with the result that no definite 
announcement will be forthcoming for several 
months, in all probability. In view, however, 
of the President’s well-known views on na- 
tional thrift, it is hoped that he will seize the 
opportunity to emphasize these views in a new 
way. It will be brought to his attention that 
an address before this great meeting would be 
a very proper method of stimulating national 

thrift. 

The committee left a letter with the Presi- 
dent in which the hope was expressed that if 
he eventually decides that it will be impossible 
for him to attend the convention, that he will 
send a personal message expressing his opin- 
ion of life insurance and its value as an eco- 
nomic factor. 


J. W. Hatley Acting Commissioner of 
Arkansas 

Littte Rock, Ark., May 23.—J. W. Hatley 
assistant State Insurance Commissioner, has 
been named acting Commissioner by Governor 
Terral to succeed Commissioner M. J. Harri- 
son, whose resignation became effective May 
15. Mr. Harrison was appointed last January 
1, by former Governor McRae. | 

Mr. Hatley will serve until June 10, when 
the law abolishing the department and creat- 
ing the new department of insurance and rev- 
enue becomes effective. 


D. W. Kelley Made Counsel for Grange 
Life 

LANSING, Micu., May 25.—Dean W. Kelley, 
local attorney, was named general counsel re- 
cently for the Grange Life of this city. Mr. 
Kelley succeeds Stephen H. Klink, who died a 
few weeks ago in Muskegon. J. Earle Brown, 
law partner of Mr. Kelley, was elected a 
director of the Detroit Life at the annual 
meeting last week. 








during the day and Bernard B. Gough, presi- 
dent of the Baltimore Association, was toast- 
master at the banquet. Yeoman work in main- 
taining the enthusiasm of the crowd was done 
by William G. Eisenhauer, of New York, agent 
of the Equitable Life of New York, and a 
song leader of song leaders. 
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2 That evening his wife and daughter per- 
suaded him to go to the movies. Even there 
it was suggested to him that he AEtna-ize. 














4 On his way to lunch he noticed a large 
poster exactly like the magazine advertise- 
ment. It was inthe window of the local agent. 


Mr. Johnson 
of Rockledge 


Ym reading one of the national magazines, 
he stopped at the full page advertisement of 
the Atna Life and Affiliated Companies and read 
it thoughtfully from beginning to end. 
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1 Next day, he saw in his local paper a very 
similar message signed by a progressive Rock- 
ledge insurance agent, Mr. L. A. Rathburn. 
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3 In the first office mail next morning he 
received an attractive calendar-blotter carry- 
ing the same reminder. 


HAT very afternoon he received a call from the 

fEtna-izer. Although he had never met him before, 
he felt somehow that he already knew him. After a short 
conference, he arranged for a combination automobile 
policy and promised to get in touch with Rathburn as his 
other insurance expired. 


Which Advertisement Brought the Business P 
Each A2tna-izer Has Them ALL at His Disposal 


“ETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY and SURETY CO. 


AUTOMOBILE INSURANCE CoO. STANDARD FIRE INSURANCE CO. 
of Hartford, Connecticut 
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FAIR PLAY NEEDED 





Policyholders Should Help Check 
Inimical Legislation 





H. A. SMITH REPORTS TO CHAMBER 
OF COMMERCE 





President of National Fire Is Chairman of 
Advisory Committee—Urges Conser- 
vation of Life and Property 


Policyholders want insurance at a reason- 
able al and they are not interested in the 
mechanics which make this possible, according 
to H. A. Smith, president of the National Fire 
Insurance Company of Hartford, who ad- 
dressed the thirteenth annual meeting of the 
Chamber of Commerce of the United States 
at Washington, D. C., last week. Mr. Smith 
is a director of the Chamber and is chairman 
of the advisory committee of the insurance 
division. President Smith, in making his re- 
port, said that the ultimate success of insur- 
ance depends upon active co-operation between 
those conducting the business and the policy- 
holders. The former can and will render 
broad service, if the latter will stand by and 
see that they have “fair play” in the exercise 
of private initiative, unhampered by _ ill-ad- 
vised special legislation and restricted only by 
sane regulation. 

The speaker pointed out that “regardless of 
the efficiency of insurance service, there are 
many factors which only an enlightened pub- 
lic opinion can control. There have been forty- 
two State legislatures in this year. 
Estimates have been made that 3500 insurance 
bills introduced in these legislatures. 
Many of the bills enacted will affect the ser- 
vice or cost of protection to policyholders.” 

Mr. Smith told his hearers that insurance 
men were vitally interested in the work of the 
Chamber as it affected the Federal Reserve 
System, the Federal Estate Tax, special insur- 
ance taxes, education, legislation, certification 
of automobile titles, unauthorized foreign in- 
surance, monopolistic tendencies and_ similar 
topics which concern, directly or indirectly, the 
welfare of the business. 

The president of the National Fire outlined 
the insurance accomplishments of the Cham- 
her during the past year and, dealing with the 
requests for information, received from vari- 
ous sources, gave the following sample in- 
quiries : 





session 


were 


a. A chamber of commerce wanted advice 
relative to the possibility of a community in- 
surance program which would provide life in- 
surance for all workers. 

A chain store merchant was interested in 
learning if there would be advantage in plac- 
ing all his insurance through one agent rather 
than through the agents in each of the cities in 
which he had stores. 

c. A prominent manufacturer wanted to 
know if he is liable for accidents caused by 
the automobiles owned by his salesmen while 
ting used on his business and if so how he 
might protect himself, 

d. A chamber of commerce desired to learn 
what might be done to correct a particularly 
unfavorable loss experience, and the relation of 
fre insurance rates thereto. 












The main cost factor in insurance is losses, 
said the speaker; and, in the final analysis, 
only the policyholders can reduce them. The 
insurance department of the Chamber of Com- 
merce has made a systematic effort to urge 
upon its members the importance of collective 
and co-ordinated action to reduce losses aris- 
Such con- 
servation should include, and has included, the 
activities of the National Fire Waste Council, 
the Inter-Chamber Fire Waste Contests, civic 
officials, etc. “In the conservation of life and 


ing from accidents, fire and disease. 


property, the insurance companies have exer- 
cised a very high degree of leadership of which 
they may well be proud,” said Mr. Smith. 
Automobile accidents can be reduced by prop- 
erly-directed means, stated the speaker, one of 
which is being used now and involves a sys- 
tem whereby prominent citizens form a com- 
mittee of information and check up on drivers 
who violate traffic and safety laws. 

The part to be played by business men gen- 
erally in the reduction of losses was indicated 
hy President Smith when he said: 


Business men can be interested in the re- 
duction of losses. They will take aggressive 
action when they understand the situation. 


Although the Inter-Chamber Fire Waste Con- 
test is only a little over two years old, there 
are now 382 competing chambers of commerce, 
each endeavoring to reduce fire waste in its 
community. They represent cities with an 
aggregate population of about 30,000,000 in- 
habitants. In each of those cities there is a 
balanced fire prevention committee representa- 
tive of the different interests in the city and 
operating under the general supervision of the 
local chamber of commerce. Based upon the 
reports submitted to the board of judges and 
coincident with the activities of these commit- 
tees, the competing cities showed a 10 per cent 
reduction in losses in spite of an I1 per cent 
increase in population. Furthermore 68.5 per 
cent of the competing cities reported reduc- 
tions in the number of lives lost. 


Southern Tornado Association Meets 

The annual meeting of the Southern Tor- 
nado Association which was held immediately 
after the annual meeting of the South East- 
ern Underwriters Association at Atlantic City 
last week, resulted in the refusal of that body 
to endorse the tornado form recently adopted 
by the Western Union which “bridges the gap” 
between ‘fire and tornado policies. 

In the opinion of the Association the form 
should have been devised for attachment to a 
fire policy rather than to the tornado policy. 
The matter will probably be taken up again 
later. 

Agents’ Regional Meetings 

Lansinc, Micu., May 23.—Regional meet- 
ings of the Michigan Association of Insurance 
Agents got under way this week with sessions 
in Bay City, Lapeer, and Lansing on Tuesday, 
Wednesday and Thursday, respectively, and a 
fourth gathering on Friday at Jackson. Next 
week, Battle Creek and Muskegon will be 
visited by President Phil J. Braun, E. J. Scho- 
field, assistant secretary of tne Standard Acci- 
dent, the principal speaker, and perhaps one 
or more members of the executive and con- 
ference committees of the association. 
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H. A. SMITH RE-ELECTED 


Will Serve Another Term as Director 
of Chamber of Commerce 


GROUP SESSION WELL ATTENDED 


Several Important Resolutions Adopted— 
Three Commissioners On Speakers’ 
List 
[By a Staff Correspondent] 
Wasuincton, D. C. May 21.—An _ unex- 
pectedly large number attended the insurance 
group meeting of the United States Chamber 
of Commerce held at Washington last week 
and listened attentively to the addresses. Harry 
A. Smith, president of the National Fire In- 
surance Company, of Hartford, and of the 
National Board of Fire Underwriters, had 
already been re-elected director tor the insur- 
ance department and another insurance man, 
J. G. Leigh, a general agent in Little Rock, 
Ark., was elected a territorial director. Con- 
siderable disappointment was felt in the fail- 
ure of the candidacy of Walton L. Crocker, 
president of the John Hancock Mutual Life 
Insurance Company, who was up for a terri- 


torial directorship from the New England 
States. Mr. Crocker had very strong backing 
from insurance interests but lacked sufficient 


support from outside businesses to bring about 
success. The National Association of Life 
Underwriters had particularly interested itself 
in his behalf and several men high in its coun- 
cils were to be seen at Washington last week. 

A luncheon preceded the meeting. Appetites 
having been satishied, Mr. Smith read a lengthy 
report, extracts from which appear elsewhere 
in this issue, in his capacity as chairman of the 
insurance advisory committee. 

Several resolutions were presented by mem- 
bers of the committee and were 
adopted (which means that they will go before 
the main body for final action). B. N. Car- 
valho, vice-president of the Rossia Insurance 
of America, introduced the following: 


advisory 


The insurance session is in favor of the pro- 
posal of the Chicago Association of Commerce 
to give the hoard of tax appeals jurisdiction 
as to all matters at issue between taxpayers 
and the Commissioner of Internal Revenue. 
arising under any revenue law and not barred 
by the statute of limitations. 

F. Highlands Burns, president of the Mary- 
land Casualty Company, introduced a resolu- 
tion regarding the Federal taxaion system, as 
follows: 

The insurance session recommends the Na- 
tional Chamber approve the existing methods 
for Federal taxation of insurance companies 
and oppose any changes in methods. If there 
is any reduction in rate of taxation on cor- 
porate income, then insurance should equitably 
share in such reduction. 

William BroSmith, vice-president of the 
Travelers Insurance Company, introduced the 
third resolution, which concerned the York- 
Antwerp rules: 

Resolved, that the Chamber of Commerce of 
the United States approves in principle the 

(Concluded on page 39) 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


| Age Limits from 0 to 60. 

i Gh: Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 

Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 

ly Premium plan. 






































“"e.G L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | | | go 
Males and Females alike. oe = _ 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 4 mand g —— 
& Commeteus i Q ua 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., y ssh - a aa 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. cre Gal 9 83 
Colom |e inois ‘ oF 
THE OLD COLONY LIFE INSURANCE COMPANY i a prieno g 
of CHICAGO, ILL. SEE SORE. 
B. R. NUESKE, President Insurance ~~“ 
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The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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| THE MUTUAL LIFE 


“The Mutual ‘Life Insurance ce Company of New York 
has a record of EIGHT Y-TWO YEARS of prosperous 
and successful business. It has passed through 
cE panics, pestilence and wars unharmed, and to-day, 
as a result of eight decades of endeavor, offers financia] 
strength, reputation, magnitude, leadership, and life 


C wy 


oD par musi | SeFFERSON CTY 


HUTCHINSON #, 


Nl 
+ Li pe ge 
. scorre | |*NEVADA 
WICHITA « - 
ne i HAGE * SPRINGFIE 
eC OFRVILE 801 IN 


Reem eee pe nee cence eee we cen sens esa vee sore aneen nee AON 





i 


The Gateway to the West— 


Kansas City is truly the ‘‘Heart of America.’”’ It 
is located in the center of a country on the border 
between two great states, Missouri on the east and 
Kansas on the west. It is without question the nat- 
ural gateway to the great West and Southwest 
territory. The very nature of its position and the 
territory directly adjacent to it, with its unexcelled 
railroad facilities, offers to insurance men a wide 
range for development. The National Life Associa- 
tion with its popular form of low cost policies have 
desirable territories available, as will be noted from 
the map above. Closest Home Office co-operation 
is made possible through a branch office maintained 
E at Kansas City. Correspondence is invited as to 
sales opportunities in this wealthy territory whereby 3: 
the salesman’s earning ability may be increased by SEE 
selling more insurance to more people. = 


Write the Home Office for further 
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The Mutual Life Insurance Co. 


of New York 
34 Nassau Street New York 
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An additional payment in event of death 
from accident has become in recent years a 
feature of the life insurance policies issued by 
many American and Canadian companies. In 
order to obtain a synopsis of the provisions 
for the double indemnity accident feature, the 








policies of fifty of the largest companies in 
the United States and Canada were analyzed. 
In general, these policies provide for payment 
of the double indemnity if the death of the in- 
sured resulted directly and independently of all 
other causes from bodily injury effected solely 
through “external, violent and accidental 
means.” While this, or similar phraseology 
is used by most of the companies, more than 
one-half of them provide that there shall be 
a visible contusion or wound on the exterior 
of the body, except in the case of drowning, 
or of internal injuries which are revealed by an 
autopsy. In one-quarter of the companies the 
double indemnity feature becomes inoperative 
in the event of death from accidental or in- 
tentional poisoning, while in one-third the 
benefit is not payable if death occurs from 
ptomaine poisoning or bacterial infection unless 
the infection occurred simultaneously with and 
in consequence of the accident. Practically all 
of the companies provide that the accident fea- 
ture shall not apply if death is due directly or 
indirectly to illness or disease or to physical 
or mental infirmities. 

While the above covers the general pro- 
Visions, there are a good many differences of 
more or less importance which are now sum- 
marized for the fifty companies: 


Tue AccipENT FEATURE 
The double indemnity accident feature is not 
Payable— 
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1. In 9 companies, in the event of murder 
of the insured; 

2. In 39 companies, in event of death 
through a violation of the law, and in 30 of 
these it is specified that the violation of the 
law shall be by the insured; 

3. In 19 companies, in event of death while 
engaged in police duty but this would not in- 
clude the policyholders whose occupations were 
connected with police, military or naval affairs 
and who had paid an extra premium for the 
double indemnity feature; 

4. In all of the companies in event of death 
by suicide and, except one, all specify suicide 
“while sane or insane”; 

5. In 45 companies in event of death in 
military or naval service, but in 25 of these 
companies this applies only to “service in time 
of war’; in 35 companies in event of death 
as a result of war or any act incident thereto; 
and in 29 companies in event of death through 
riot or insurrection, or through insurrection 
alone; 

6. In 47 companies in event of death while 
engaged in aeronautics or in submarine opera- 
tions; in 13 companies the clause specifically 
excludes from coverage those traveling in an 
aeroplane as passengers; 

7. Ina few companies in event of the death 
of the insured while traveling outside of the 
United States or Canada, or while engaged in 
mining or while intoxicated or while under the 
influence of drugs. 

In 35 companies the death must occur with- 
in ninety days of the accident, and in 15 com- 
panies within sixty days, in order that the 
estate may have the advantage of the accident 
feature in the policy. 

In the policies of 37 companies, it is pro- 


ESS 


The Accidental Death Feature in Life Insurance Policies 


Chief Actuary, New York Life Insurance Company 


vided that the double indemnity feature shall 
cease on default of premium whether the in- 
sured is entitled to term extension or paid- 
up insurance. In 26 companies the double in- 
demnity feature terminates when the insured 
is in receipt of disability benefits. 

With regard to the age at which the acci- 
dent feature ceases there were 24 companies 
which limited the age at death to age 60, 6 
to age 65, 7 to age 70, while 13 did not have 
any limiting age. 

In connection with the statistics which are 
now presented it may be stated that the poli- 
cies of the New York Life provide for pay- 
ment of double indemnity if the death of the 
insured results “directly and independently of 
all other causes from bodily injury effected 
solely through external, violent and accidental 
cause.” The death must occur within ninety 
days after sustaining the injury. The double 
indemnity is not available if the insured’s death 
resulted from “self-destruction, whether sane 
or insane, from any violation of the law by 
the insured, from military or naval service in 
time of war, from engaging in riot or insur- 
rection, from war or any act incident thereto, 
from engaging, as a passenger or otherwise, in 
submarine or aeronautic operations, or directly 
or indirectly from physical or mental infirmity, 
illness or disease of any kind.” 


PREMIUM RATES 

The lowest rate of premium charged for the 
general accident double indemnity feature is 
$1.00 per $1000 on the ordinary life plan and 
on the endowment plans with the premium pay- 
ment period the same as the endowment period ; 
the equivalent of $1.00 per $1000 per annum 
is charged on limited payment plans. In these 
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unlimited production. 
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Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








companies, which include the New York Life, 
the age at which the double indemnity ceases is 
not limited, but the benefit is not granted above 
age 55 at entry. In the other companies a 
charge is made of usually $1.25 to $1.50 on the 
ordinary life plan and from $1.25 to $2.00 on 
the 20-payment plan, sometimes increasing at 
the older ages. 


DeatH RATES FROM ACCIDENT 

We commenced to grant the general accident 
double indemnity feature on April 1, 10918, 
and our experience has been prepared from 
that date to December 31, 2924, on all issues 
prior to 1925. The deaths which occurred prior 
to December 31, 1924, but which were not re- 
ported until 1925 have been included, provided 
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notification was received in the first three 
months of this year. In order to save labor, 
we have taken the three principal plans of in- 
surance, ordinary life, 20-payment life and 20- 
year endowment, which cover 88 per cent of 
the total business issued by the company. The 
death rate has been calculated by policy years 
for quinquennial ages at entry from 15 to 40 
inclusive, and for ages 50 to 55, inclusive. 


EXPERIENCE DATA 
In order to show more clearly the effect on 
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All Policy Years Combined 
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nes . Less 
at Exposed to Death bet 
Issue Risk Losses $1, 
UENO G2 >. ccatnen $398,676,000 $226,000 -- 
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Bane = caine sents 1,207,472,000 544,000 ‘ 
BH-8O S55 sarececas 1,136,817,000 627,000 ‘5: 
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$6,395,636,000 $3,521,000 ¢ 55 
15-29. ...2+-++-$2,276,307,000 $1,178,000 $.59 
OS ere 2,344,289,000 1,171,000 2 
MOLD seen: 1,775,040,000 1,172,000 66 





$6.395,636,000 $3,521,000 $35 
The foregoing indicates that the death rate 
from accidental causes at the young ages js 
slightly higher than at the middle ages, by 
lower than at the older ages of entry. 
The death rate for all ages and for all policy 
years combined for our experience under 1p 


policies becoming claims by accidental death | 


for an amount of $3,521,000 was .5I per thou. 
sand policies and 55 cents per $1000 of insur. 
ance. 





Causes oF DEATH 
An analysis has been made of all the deaths, | 
1412 in number for $4,112,800, occurring from | 





Number 
of 
Cause of Death Policies 
Automobile accidents ...............0008 496 
POEUN aS cays ido bi 0i8 4nd are 00 a dikca ew sO 169 
MARMOT Seng odes deine Sed Szverire\e ddiopavaroneectee 120 
Balis(pt all NandS). o:4 06-0 6ssisia ose 0s vos arse 98 
RAUTOAd ACCIGENES! 6.ocié- 6:c bes ce ences caice 83 
ECCT 0S SSSA rer 82 
Machinery accidents 2.0... sccccscesens 69 
BOOM. POISONING oces.cccdiace sews srereewe- ove ers 48 
BRMERAR Nes arsr Sed ite or a6 1d Sorts hess ited ese eno 45 
REGIONS, Goris cake Seuss pacavd (oveidsdv0.miatel grea 38 
LSU rl rr 36 
Crushed—falling trees, houses, etc....... 35 
REDS Sa toy ayer andra rouacsi6iee BG -kle bre wie ei 33 
Animals—runaway, kicked, etc........... 24 
Bre cine | —— a Pivats atstartenscanuesius 10 
PINE 5, 8S estat cis acer bogs megi ts wikcaa a ewe Cs 8 
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1,412 









Average 
Ratio Amount Ratio Amount 
to of te of 
Total Insurance Total Policy 
35.1% $1,496,500 36.4% $3,020 
12.0 394,800 9.6 2,340 
8.5 357,400 8.7 2.980 
6.9 260,000 6.3 2,650 
5.9 282,800 5.7 2.800 
5.8 290,700 re 3,550 
4.9 165,500 4.0 2,409 
3.4 169,800 4.1 3,940 
2.7 122.500 3.0 3,220 
2:7 122,500 3.0 3,228 
2.5 149,500 3.6 4,150 
2.5 87,900 oA 2,510 
2.3 68,100 7 2,060 
1.7 68,500 ag 2,850 
Er 20,300 5 2,030 
6 47,400 1.3 5,930 
5 9,700 om 1,390 
a 10,500 oe; 2,100 
4 14,600 3 2,430 
100.0 $4,112,800 100.0 $2,910 








mortality of the age at entry, a table has been 
prepared for quinquennial ages of issue for all 
policy years combined, and also for three 
groups of ages: ; 


Experience of the New York Life Insurance Com- 
pany under policies with the Double Indemnity 
General Accident Feature, Ordinary Life, 20- 
Payment Life and 20-Year Endowment Plans 
Issues of 1918 to 1924, inclusive, traced to De- 
cember 31, 1924. 

By Povicies 
All Policy Years Combined 








Death 

Ages Loss 
at Exposed to per 

Issue to Risk Deaths 1,000 
oe | ee eee 233,793 148 .63 
Us | Eo 403,224 180 45 
BNO os setiowinas 455,487 195 43 
BOGE sicanise we misre 435,107 179 41 
ee 374,474 199 58 
a, ae 274,947 157 yy 
es 172,763 98 .57 
BOO6 so scewwces 94,950 86 91 
2,444,745 1,242 61 
1 EE OR ee A 1,092,504 523 .48 
Se oss ota as 809,581 378 47 
BU Ors osama 542,660 841 -63 
2,444,745 1,242 51 


14 isi 


1918 to 1924, inclusive. This covers the entire 
experience of the company, and not only uw- 
der the three principal plans on which the death 
rates from accident were prepared. The table 
here gives the causes of death in the order 
of their importance: 

The average size of the policies has beet 
given as it might throw some light on the age 
at death, the economic condition of the it- 
sured or the selection against the compat, 
provided the groups were large enough to offset 
accidental fluctuation. The amount of inswr- 
ance is distinctly larger than the average of all 
death losses in the case of death from gu: 
shot, blood poisoning, asphyxiations and pots0!. 
while the reverse is true from drowning, 
machinery, electricity, athletics and from be 
ing crushed. 

Included among those asphyxiated, are the 
deaths in garages from the exhaust gases 
motor cars. A significant feature of the table 
apart from deaths caused by automobiles, § 
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the number of deaths from murder. The small 
number of deaths from poison may also be 
noted in view of our practice of admitting 
h claims without restriction. 


suc 
AUTOMOBILE ACCIDENTS 

The deaths from automobile accidents are 
creater than for the next four causes com- 
pined. In treating automobile accidents the 
question frequently arises: Did the insured 
violate the law by driving at an excessive rate 
of speed, ignoring signals at railroad stations, 
driving without a license, and so forth? There 
are few drivers who do not at some time ex- 
ceed the prescribed rate of speed, so that there 
need only be considered the gross violations of 
the law, stich as would occur in the case of a 
fygitive from justice trying to escape in a 
stolen car from an officer of the law. The 
practice of the companies is to ignore infrac- 
tions of the Jaw except of a serious nature in 
the case of death from a motor accident. 

Another matter which should be considered 
is—Did the insured choose to commit suicide 
through a pre-arranged automobile accident? 
Where the insured is a passenger, it is exceed- 
ingly improbable that he committed suicide. 
Should he be driving alone, however, and 
should there be a motive for seeking death, 
such as financial irregularities, or family diffi- 
culties, all the circumstances surrounding the 
death should be carefully investigated. 

There is a third matter which has occasion- 
ally to be considered—namely, did the insured 
die from heart disease or other cause before 
the accident to the car? Cases undoubtedly 
occur where the death was not a result of the 
accident but where the death of the insured 
caused the accident. 


DrowNINc 

The second cause of accident in our experi- 
ence was drowning. The average amount of 
claim was $2340, against $2910 from all acci- 
dents, which suggests that many of the drown- 
ings were among young persons who did not 
carry a large amount of insurance. Where 
the body was not found, where there were no 
witnesses to the accident, and where there was 
a motive for leaving the neighborhood, there 
is always a suspicion of “disappearance.” 
Fortunately, the majority of the “disappear- 
ances” are traced sooner or. later as clues are 
frequently left by the insureds, who intend to 
give the impression that they have been 
drowned. Where death from another cause 
has resulted before the body was put into the 
water and an attempt has been made to collect 
the double indemnity benefit, the absence of 
water in the lungs usually settles the matter. 
So far as our experience is concerned, we have 
had no difficulty with the majority of cases of 
drowning as the insureds have been drowned 
while bathing or canoeing, and there were wit- 
nesses to the accident. In a few cases a good 
deal of intelligent work was necessary to prove 
the fraudulent nature of the claim. 


MurpeER 
In cases where the insured died by gunshot 
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wound or other violent means at the hand of 
another person, the question sometimes arises 
—was the insured the aggressor, or was he 
killed in defending himself? If the insured is 
killed during a quarrel, the company should 
not be considered liable for the double indem- 
nity provided the survivor can prove that he 
acted in self-defense, in which event the in- 
sured acted in violation of the law. After the 
facts are all obtained the decision of the 
Supreme Court of Arkansas, in the case of 
the American National Life Insurance Com- 
pany v. White—191 S. W. 25 (Ark.)—may be 
taken as a guide. The court decided as fol- 
lows: 

“A personal encounter between the insured 
and his slayer has been the cause of the greater 
number of cases in which has arisen the ques- 
tion, whether the assured’s death was within 
the exception of a policy relieving the in- 
surer if the death was caused by a violation 
of the law. 

“In such cases it may be laid down as a 
generally accepted rule that if the assured’s ad- 
versary is guilty of unjustifiable homicide in 
killing the assured, the latter’s' death is not 
within the exception; while, on the other hand, 
if the assured is slain under such circumstances 
as render the killing justifiable homicide, there 
is a violation of the law on the part of the 
assured within the exception.” 


GunsHot Wounps 

In the case of gunshot wounds the question 
frequently arises as to whether the death was 
due to suicide or accident. The fact that the 
average amount of insurance was slightly 
above the average size of all policies issued 
may indicate that our company was not able 
to eliminate all the suicides. A review of the 
individual cases shows that while in the large 
majority the accidental nature was not open 
to question, suicide was indicated in a few 
cases but satisfactory proof was not obtainable. 


Bioop PorsonING 

Among the deaths from blood poisoning sev- 
eral may appear which the company’s clause 
was not originally intended to cover, and, ac- 
cordingly, these 48 cases have been carefully 
analyzed. In all but a few cases the blood 
poisoning or tetanus arose from a common 
type of accident, such as an injured finger or 
hand which became infected; or an accidental 
burn which had not been properly treated. 
There were several unusual accidents which 
were admitted under the provisions of our 
accidents which were admitted under the pro- 
visions of our accident feature, such as that 
of a doctor who cut his hand while perform- 
ing an operation, an insured who developed 
erysipelas through a splinter in his face, an 
insured who burned his finger in lighting a 
cigar, an insured who cut his thumb while 
carving a rabbit, and one who died fronr blood 
poisoning through injury to his nose while 
playing a saxophone. There were several 
cases, however, on which there might be a dif- 


(Concluded on page 20) 
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Lengthening Human Life 


— financial strength makes it possible for the 
METROPOLITAN to carry on a nation-wide cam- 
paign for better health and longer life. 


Records kept by the Company show an extraor- 
dinary decrease in the death rate among its policy- 
holders. Compared with 1911, for example, there were 
nearly 62,000 fewer deaths in 1924 among its In- 
dustrial policyholders than there would have been if 
the 1911 death rate had prevailed. 

While the average life span in the United States is 
five and one-half years greater than it was twelve 
years ago, the life span of the Industrial policyholders 
of the METROPOLITAN increased nearly eight and one- 
half years—a betterment of three years over the gen- 
eral average—in the samie interval. 


Health and Welfare Statement 


DECEMBER 31, 1924 


Lives saved among Metropolitan Industrial 
Policyholders since 1911 in excess of mor- 
tality improvement for population in 


RUST AN as State seh Sis sis w Sue Shien ca. cavavarguaiterarelteiane aye 200,000 people 
Saving in death claims since 1911................ $40,000,000 
Lives saved in 1924 as compared with death 

oles co. | Ee 61,958 people 


Decline in mortality rate among Metropoli- 
tan Industrial Policyholders for all causes 
Oe cheated. | a 32.1% 


Decline in Metropolitan Tuberculosis mor- 
tality rate sitice 1941 oo... ca ccc cc wesc cee eee esse 4G 


Decline in Metropolitan Typhoid mortality 


eect |, 80.3% 
Decline in Metropolitan Diphtheria mortal- 

Ay Mace Sill MONT 5 cies ecvsve oie 0)9:416 Vawdare varwain all 53.1% 
Health information through magazine adver- 

tisements reached in 1924............... 50,000,000 people 
Health literature distributed free in 1924. . .40,474,878 copies 
Trained nursing care for sick policyholders in 

DR ech daraicns eens elasabannGuiiae é bis a avedasaceet 2,565,295 visits 
Health examination film shown to.......... 2,000,000 people 
Total expenditures for Health and Welfare 

Work among Policyholders in 1924...........$3,027,001 .25 
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West Coast Service Men are writing: 


Life Group 


Sub-Standard 
Combination Accident and Health 


Complete and Enduring Service for 
Every Life Insurance Need. 


West Coast Lire 


INSURANCE COMPANY 
HOME OFFICE - SAN FRANCISCO 








| 




















WE LEAD 


The report of the Insurance Commissioner of the 
State of South Carolina covering new insurance writ- 
ten in 1924, shows that the 


SOUTHEASTERN 
LIFE INSURANCE COMPANY 


Organized 1905 


Greenville South Carolina 


produced more business in its home state in 1924 
than was produced by any other company operating 
in the state, excluding industrial insurance, which we 
do not issue. 


If you live in North Carolina, Georgia, Florida, Ten- 
nessee or Kentucky, and can prove that you are 
entitled to a General Agent’s contract with a company 
which has rates, policy provisions, training schools 
and other Home Office cooperation as good as the 
best, address 


W. Caswell Ellis, Vice-President and Agency Manager 





We celebrate our Twentieth Anniversary this 
year 
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James E. Kavanaugh Makes Hit at Baltimore 


[By a Staff Correspondent] 


BartrmorE, Mp., ‘May 22.—James E. 
Kavanaugh, second vice-president of the 
Metropolitan Life Insurance Company, proved 
a brilliant and resourceful speaker at the sev- 
enth annual Maryland and District of Colum- 
hia Congress of Life Underwriters held here 
to-day. Assigned to the subject, “What the 
Prospect Expects from the Agent,” Mr. Kav- 
anaugh said that he did not suppose that the 
prospect expects much from an agent, and he 
would therefore take it upon himself to talk 
about what the prospect has a right to expect. 

In the first place, said Mr. Kavanaugh, the 
prospect has a right to expect that an agent 
calling upon him should be an expert. This 
day and age calls for men who know their 
business thoroughly and are prepared to give 
their clients the service which they need, rather 
than the type of man who is out to sell life in- 
surance, regardless of needs or any other con- 
sideration. To render such service a man must 
be expert. 

An agent must dress well and look success- 
ful, whether he is or not, in order to measure 
up to the standards which the public has a 
right to expect, according to the speaker. The 
public has a right to expect success from the 
men with which it deals and it is an insult to 
a prospect for an agent to present himself in 
any but the neatest and best possible dress. 

At this point Mr. Kavanaugh began to 
digress, though not to the detriment of his 
speech. He said that he liked to think of a 
representative of the life insurance company 
as a man who presents and presents and repre- 
sents until he finally becomes truly a repre- 
sentative of the company for which he works. 
It is his office to be continually presenting life 
insurance to the public and he should never 
allow himself to be discouraged from that task. 
He referred frequently from then on to his 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 














own experiences as an agent in Canada. He 
said that during his first weeks as a solicitor 
he began to think that he was not cut out for 
the life insurance business and that eventu- 
ally he became sure of it. Once having estab- 
lished that fact in his mind, he determined to 
cut himself out for the business and eventually 
succeeded very well. He expressed the belief 
that no man is particularly cut out for any 
profession but that he must by hard study and 
careful self-analysis make himself over. 


UNDERWRITER VERSUS OVERTALKER 


Mr. Kavanaugh said that, like many others, 
one of his early faults was an over zealous 
tongue; he could and did talk upon life insur- 
ance at great length, but he soon found that 
he was not getting applications. The per- 
sistent, and at first annoying, requests from his 
manager for signed applications, began to have 
an effect upon him and he became convinced 
that it was desired that he become an under- 
writer—not an overtalker. He has now be- 
come convinced that life insurance should not 
be talked except among life insurance men at 
their meetings. Life insurance should be done 
—not talked. 

This recital of how he developed the idea of 
giving away life insurance and of the many 
ways by which he got around a virtual re- 
fusal drew frequent and delighted applause. 
Regarding himself as a showman, not a sales- 
man, he went his rounds with the purpose of 
giving away life insurance and later getting 
cash or checks in return. His first effort in 
visiting a prospect was to get him into a yes 
attitude—for instance, by explaining one or 
two features of his policy and then asking him 
how he wouid like such a policy. The pros- 
pect, naturally having agreed that he would 
like it, Mr. Kavanaugh would thereupon tell 
him that a doctor would call upon him the next 
morning. Upon the prospect he 
would reply that since he had agreed that he 
liked the policy and that he (Mr. Kavanaugh) 
knew that it was needed for his family, he 
would surely send the doctor around but if the 
prospect really wished to break the appoint- 
ment, why—so-and-so was the doctor’s number 
and he was at liberty to call up and stop him. 
Mr. Kavanaugh admitted that this plan only 
worked on a limited number of cases put often 


protest of 


enough to make it worth while trying. 

\nother of his plans was to anticipate some 
plan which might appeal to the prospect, lay 
such a plan before him and ask him if he liked 
it. Upon thus getting him ato a yes attitude 
he would say, “T’ll tell you what I’ll do!” and 
from that point on explain the policy he wanted 
to sell as though it were something special. 
He laid great stress upon the efficacy of that 
one phrase and strongly advised his audience 
to make frequent use of it. In his opinion that 
one phrase used frequently and properly could 
be made to produce more sales than any other 
similar aggregation of words. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 
Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in_ force 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN 
— TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa-~ 


tion: 


F. J. Uehling, President. 




















NEW POLICY 


searpenatehaasd iia 











Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 








THE SPECTATOR 


LIFE INSURANCE EDUCATIONAL SECTION 


More Tekneek—Being 


Thursday 


Letters of a Would-Be 


Life Insurance Agent to His Girl 


By H. L. Jones 





The “hero” of these letters ts of a type 
that is fast becoming obsolete, there be- 
ing no room for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter ts the 
eleventh of a series which brings out in a 
novel manner the mistakes an agent can 
make. Companies or general agents that 
are interested are invited to write to the 
editor and if sufficient interest is shown 
they will be issued in booklet form— 
Epitor’s Norte. 


other things. You can’t see insurance unt] 
I said T'd sell myse 
And what about the 
endowment policy I sold myself? I come back 
at him. Meaning the one I was kind to you in 
Gladys, as henefishiary. 

I don’t mean that, he said. 


you have sold yourself. 
if there was any bids. 


He never gives 


in when talking, Gladys, and that must be how 














My Dear Gladys: 

When a fello gets one like your last it makes 
him feel better. It's a good job your crowd 
find my letters interesting, as it makes it easier 
for me when I tell you re my troubles. 

There’s none of them here, Gladys, don’t un- 
derstand me. Being strange to them, I bet. 

| wish I had gone to college when I was 
young, Gladys, as it wouldn't have left so much 
to learn now. Not that we are old, Gladys. 
Just old enough to know our minds. 

According to the lessons, Gladys, that bum 
Wendelsohn is a awful weak face. Not to be 
trusted. Alone. In sychology, Gladys, it says 
that all we do comes from instinct. Including 
animals. An instinct in a animal is not reck- 
oned up to much but when found in a man it’s 
what is called person-ality. There are 9 in- 
stincts. These 9 instincts have a sort of chil- 
dren rising out of them. These are called emo- 
tions, but a animal hasn't none, depending only 
on 4 legs and instinct. 

When I think of your father, Gladys, I get 
all sorts of emotions, but when I think of W 
it must be instinct. It seems stronger. One of 
the instincts in the lesson to hand is fear, and 
it has an emotion known as flight. You'll see 
thenr both in Wendelsohn when I meet him. 

This part of the coarse doesn’t help me much 
in insurance, Gladys. I’ve seen prospects show 
big emotion of flight when I come near. But 
it wasn't because they was full of fear. It was 
A man can't very well be fright- 
And 


their inst‘nct. 
ened of you when you're only talking. 
reprecent protection. 

It’s a pity I have to talk so much tekneek, 
Gladys, but it gets hold of you and you don't 
know wear to stop. I guess I'll stop now. 

You can’t think how smart our manager is. 
Well, he 


reading 


was passing my desk when I was 


your last letter again. Going 


But not so quick that he seemed to 


over 
quick. 
know all about it. 

You wont find no prospects, he said, reading 
[ said, she’s the best pros- 
Which wasn’t 


about your girl. 
pect I have in view just now. 
bad, eh Gladys? 

He said, you’ve got your head too full of 
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The Providers 


Life Assurance 
Company 
Operates in Illinois, Ohio, 
Missouri and Michigan. 


Desires to secure a capable 
agency organizer. 


Salary and commission. 


Apply Home Office 
1530 N. Robey Street 
Chicago, III. 














One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,750,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 


AGENCY DEPARTMENT 
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JUST PUBLISHED 


A NEW BOOK 


By 


WILLIAM ALEXANDER 


On 


INCOME 
INSURANCE 


This book deals in a novel way 


with this important subject. 


Agents who have sold Income In- 
surance, and those who have failed 
to sell it, will find it invaluable. 


It demonstrates the fact that what 
is best for the family is best also for 
the agent—that agents who offer 
Income Insurance in appropriate 
cases make more money than those 


who do not. 


It emphasizes the fact that preach- 
ers, doctors, teachers, artists, 
writers and other men who lack 
business training are as incom- 
petent to take care of their money 
as women, and that if women were 
trained they would be as competent 


investors as business men. 


It proves that women suffer less 
from get-rich-quick swindles than 
through investments that appear 
not, 


to be conservative, but are 


or which deteriorate after purchase. 


One chapter in this book contains 
a longer list of good income selling 
points than has ever before been 


gathered together. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
Insurance Exchange NEW YORK 











he gets his business. Well, that’s what you 
said, I answered. And I turned your letter 
over, Gladys, so’s he couldn't see none of it to 
read. He looked at me long. And steady. My 
boy, you’re trying to get too many trimmings 
and you haven’t none of the fundymentals. 
You're filling your head with too much tek- 
neek. And it won’t stand for it. You're try- 
ing to write Greek he says before you've done 
anything English. But it seems no use talk- 
ing and we'll have to take other measures. And 
he walked away. 

I’d never done no business with any Greek, 
Gladys, and its what I call uncalled for. He 
may be right about the tekneek. Some of it’s 
very trying and I don’t know how your're go- 


Which was rotten. 


ing to know what I mean about instincts and 
things. 
I wish you had more of what they call sex 
More thin 
much 


instinct, Gladys. I have a lot of it. 
Wendelsohn. You can’t 
him, being such a cissy. 


expect from 
I-ven animals have 
sex instinct, but they haven’t no sentyment, 
which is compound instinct. 
ment. And hate. You 
has a sentyment against work. 


Love is a senty- 
father, for instance, 
But don’t tell 
him or he’ll lay off and think it’s a good ex- 
cuse which can’t be helped. 

I have heard him talk about free will for the 
people. It’s the only free thing I’ve ever seen 
around him. 

Before I finish will you tell Jack Bland from 
the bank when you see him that I forgive him 
But ask him for 
the address of his brother who lives here. He 


the two dollars he owes me. 


might be a risk for the manager’s brithday. 
I am almost forgetting to remember what 


you all look like. I wish I could afford a trip 


down. Perhaps things will get better soon, 
when you will be sure to see me again. That 
is, if you want to. 
Yours to a emotion, 
HENRY. 


Foundation of a Philadelphia Fortune 

One of Philadelphia's most successful house- 
builders, who has put up thousands of well- 
built homes for the multitude, tells this story 
of the foundation of his success: 

His father died when he was a young boy, 
leaving seven children. The boy was so young 
that he could not realize how hard the blow 
was to the mother, but on the day of the death 
he ran to his mother with twenty-two cents 
which he had earned for shoveling snow, tell- 
ing her that he wanted to help. 

The father left $2000 in life insurance, and 
that was all. The widow and the children to- 
gether managed to keep a roof, and to have 
clothes and food enough, but not to spare. And 
this they did without once touching the little 
$2000 estate, although each year they used the 
interest which it produced. 

When the 
young manhood, he and his brother, having 


now great builder had reached 
been impressed by the steady expansion of the 
population of Philadelphia, and by the exten- 
sive house building that was continually going 


on, decided to become real estate dealers and 
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President 


HUTCHINSON KANSAS 




















home builders. They were level-headed, in- 
dustrious boys, whom their mother had had 
good reason to trust. She lent the $2000 to 
them, and with it they began a business career 
which in a few short years has brought them 
to the top, and has made their name known 
to everybody in Philadelphia and themselves 
respected for aggressive initiative, sureness of 
And 
this great success was made possible through 
a $2000 life insurance policy! 

The records of life insurance are filled with 
magic insurance 
money has wrought. What would your chil- 
dren be without its help?—Pennmutualism. 


judgment, and integrity without a flaw. 


stories of the which life 


An Epoch in Life Insurance 
The Metropolitan Life Insurance Company, 
New York city, has just issued the second edi- 
tion of its book, entitled “An Epoch in Life 
The volume is a complete and 
comprehensive history of thirty-three years of 


Insurance.” 


administration of the company and is a chron- 
icle of the service which the Metropolitan has 
rendered to its policyholders and to the people 
of the United States. 

The early days of the company are re- 
and the book then deals with the 
“Epoch in Life Insurance” which is taken to 
have existed from the beginning of 1891 to the 
1924. The work of the company’s 

ordinary, reinsurance, group con- 
tract, and accident and health departments is 


counted, 


close of 


industrial, 


treated in detail and its welfare activities are 
interestingly described. The title page bears 
the names of Haley Fiske, president of the 
Metropolitan Life, and Raymond V. Carpenter, 
actuary. 

Chapters in the book are devoted to hous- 
growth of the 
the World War, 
transactions of the Pacific Coast and Canadian 
The 
contains 306 
and is profusely illustrated with pic- 
tures of the Metropolitan’s offices, new and 
old, as well as with portraits of some of its 
chief executives, past and present. 


ing operations, investments, 


company, services during 


head offices, and other pertinent facts. 


volume is attractively bound, 


pages, 


LIFE 


Accidental Death Feature 
(Concluded from page 15) 


ference of opinion but under which the claims 
were paid: (a) the insured scratched a pimple 
on his face, from which blood poisoning 
ensued; (b) the insured had a boil which be- 
came seriously infected by knocking his knee 
against a car seat; (c) the insured was stung 
on the lip by an insect; (d) the insured cut a 
pimple while shaving; (e) the insured died 
from blood poisoning through using an in- 
fected lip stick. 


SUICIDE 

As policies issued by American companies 
generally contain a suicide clause—claims on 
account of accidental death should be care- 
fully investigated as there is an incentive to 
disguise suicide. During the first policy year 
there is not an exposure for a full year un- 
der our statistics, as a certain time must elapse 
between the date of the application and the date 
the company is put on the risk. Making allow- 
ance for this, the death rate in the first policy 
year is slightly higher than for the three suc- 
ceeding policy years, which may indicate that 
in spite of all precautions a few suicides have 
been treated as accidental deaths. 


DISEASE 
The company did not admit liability when 
the insured died through drinking infected 
water, or through other germs taken internally, 
or from tuberculosis contracted in the course 
of his occupation. The Supreme Court of IIli- 
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nois (Price v. Pacific Mutual, 15,631) held 
last year that a death from typhoid fever due 
to unintentionally drinking polluted water was 
caused by “external, violent and accidental 
means,” but the decision seems to have been 
limited to the entrance of the bacilli into the 
system through accidental means. In the deci- 
sion it is admitted that typhoid fever is a 
disease, but the disease in the case in point re- 
sulted through a break in a valve intended to 
keep polluted water separate from drinking 
water. 


Errect ON DEATH RATE oF AGE, OCCUPATION, 
HaBITAT AND SEX 

An analysis of the causes of death by age 
shows that the distribution of deaths is gen- 
erally in accordance with the distribution of 
the insurance by age. Of the major causes 
of death, however, 63 per cent from drowning 
were below age 35 at death, against an aver- 
age of 51 per cent. On the other hand, 52 
per cent of the deaths from gunshot were be- 
tween ages 35 and 44 against an average otf 
32 per cent. 

With regard to occupation the principal fea- 
ture was that the death rate among farmers and 
their employees was distinctly above the aver- 
age. The death rate from gunshot wounds 
was heavier than the average among farmers, 
merchants and professional men; and from 
railroad accidents, among manufacturers and 
workers in transportation service. 

The material was divided according to the 
ten groups of States adopted by the commit- 


Thursday 


tee in the American-Canadian Investigation 
and subdivided according to the princi i 
causes of death. The death rate js low in the 
group of New York, New Jersey ana Penn. 
sylvania, largely due to a smaller death rate 
than the average from automobile accidents 
The death rate from murder was highest in 
Alabama, Arkansas, Louisiana and Mississipg, 
The death rate from gunshot wounds Was 
highest in Oklahoma and Texas, Summarize 
briefly, the experience by habitat shows that 
the death rate from drowning was highest jq 
the East, from railroad accidents in the Mid. 
dle West, and from murder and gunshot jy 
the South and South West. 

So far as concerns sex, the death rate from 
accident among women was much lower thay 
among men. 


Life Insurance Increasing in Michigan 

Ann Arpor, Micn., May 23.—Elvin ¢ 
Seed of Detroit addressed rhe local Kiwanis 
Club last week on life insurance. Among his 
striking assertions was one to the effect tha 
there is forty times as much insurance of thi 
variety in force in Michigan to-day as there 
was in 1910. He ventured the prediction tha 
1925 life insurance sales will exceed the ep. 
tire amount of insurance in force in this coun 
try previous to 1910. Life insurance 1s turn 
ing the human element into collateral, he said 
He emphasized the growing importance of ip. 


come policies, portraying their advantages over | 


lump sum’ policies. 
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and prosperity for the Company. 


address: 


Home Office: 





The Guardian Life 
Insurance Company 


Established 1860 under the Laws of the State of New York 


These figures taken from the 65th Annual State- 
ment show that 1924 was another year of progress 


Paid-for Business, 1924............ $45,251,784.00 
Insurance in Force, Dec. 31, 1924. .250,179,130.00 
Admitted Assets. ................. 48,464,593.38 
EO SL rr .. 42,524,200.53 
Surplus and Dividend Fund....... 5,940,392.85 
Paid to Policyholders and Their 
Beneficiaries................... . 6,382,080.70 


For information concerning Agency opportunities, 


T. LOUIS HANSEN, Vice-President 


50. Union Square, New York 
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Established 1899 





HERBERT M. WOOLLEN 


PRESIDENT 
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Miscellaneous Insurance 








Tnseurancee Deelsion 


By Joseph @. Seller of the New York Bar 


AUTOMOBILE 


Insurer waives existence of mortgage 
when agent is informed thereof when policy 
issued. Misrepresentations by owner as to 
consideration for issuance of mortgage are 
not material to the risk and do not avoid the 
policy. Misrepresentations were not made 
with intent to defraud the insurer. 

A policy in the sum of $1000 was issued to 
cover plaintiff's car against fire or theft for the 
period of one year. While the policy was in 
force the car was stolen and afterwards burned. 
Defendant’s amended answer claimed that the 
policy was void for the reason that at the time 
of issuance of policy, and at the time of loss, 
the car was incumbered by a chattel mortgage. 

Defendant demurred to all the evidence given 
by the plaintiff-owner on the trial, on the 
ground that on account of perjury and false 
statements made in his deposition prior to trial, 
he was unworthy of full belief. The jury re- 
turned a verdict for the plaintiff of $1145 on 
the policy and $150 attorney’s fee. 

It appeared on trial from the evidence that 
at time of purchase of car plaintiff had given 
a chattel mortgage for part of the purchase 
price of the car; that at time the policy was 
issued the mortgage note had been paid off, 
although the mortgage was not released until 
after the loss had occurred. It also appeared 
that a second mortgage was given to one Shep- 
herd without consideration prior to issuance of 
policy. Plaintiff testified on trial that this 
mortgage was given because he was threatened 
with a suit on a forged or fraudulent note, and 
that it was given without consideration for the 
purpose of preventing the holder of the note 
from levying on the automobile in the event 
that he obtained judgment. In plaintiff’s de- 
position prior to trial, he testified, however, 
that the second mortgage was given for good 
consideration and had been paid off prior to 
issuance of mortgage. 

Held that the insured’s misrepresentations as 
to the consideration for second mortgage is not 
material to the risk and does not void the 
policy. 

Also held that the misrepresentations were 
not made with the intent to defraud the in- 
surer, and are not applicable as a defense to the 
policy, especially when the misrepresentations 
are not pleaded. 

On the trial plaintiff also testified that prior 
to the issuance of the policy he had stated to 
defendant’s agent the facts in connection with 
the execution of the mortgage. The plaintiff, 
however, stated that there was no stich con- 
versation in his answers to questions taken by 
deposition prior to trial. The agent denied that 
he had any knowledge of the existence of the 
second mortgage at any time. Held by the Ap- 


pellate Court that it was immaterial whether or 
not the mortgage was given for sufficient con- 
Sideration, since if in fact a valid mortgage 


existed, the insurer waived this defense by its 
agent at the time of issuance of the policy. 

Judgment entered on the jury’s verdict will 
be affirmed if the plaintiff will remit the sum 
of $9,417, which is excessive. The jury’s verdict 
was $1145, whereas the face of the policy was 
in the amount og $1000, and interest amounts to 
only $50.83. 

Third Natioral Baik vs. 
(Kansas City Court of Appeals, Missouri), 267 
S. W. ‘Rep. 445. 


Yorrshire Ins. Co. 


LIFE 


Statement by assured that she never re- 
ceived or applied for treatment in a hospital 
is a false representation of a material fact. 
Under Sect. 58 of the N. Y. Insurance Law, 
the beneficiary is estopped from showing that 
the insurance agent and medical examiner 
knew true facts, which were misrepresented 
in the application. 

After trial plaintiff recovered a judgment upon 
an insurance policy, from which judgment this 
appeal was taken. Upon the trial defendant 
gave evidence from which a finding was justi- 
fied that the policy was void for breach of war- 
ranty. The statement in the application was, 
“T have never received or applied for treatment 
at or in any hospital, dispensary, sanitarium, 
cure or other institution.” The undisputed evi- 
dence was that this statement was false. 

The plaintiff was then permitted to give evi- 
dence to show that the defendant was not de- 
ceived at all; that the agent who solicited the 
insurance and the doctor who examined the in- 
sured for defendant were both aware of the 
true facts, and knew that they were not as 
stated in the application. Plaintiff claimed that 
as defendant was not deceived therefor, it could 
not set up the misrepresentation as a defense. 

Held, however, that Section 58 of the Insur- 
ance Law provides that “Every policy shall con- 
tain the entire contract between the parties 
* * * and nothing shall be incorporated 
therein * * * unless the same are endorsed 
upon or attached to the policy when issued.” 
The insured and his beneficiary are included 
by the contract, and cannot show in contradic- 
tion thereof that other stipulations were made 
which would vary or contradict the written in- 
strument. The plaintiff is estopped by the state- 
ments contained in the policy and in the ap- 
plication. 

The testimony intreduced by plaintiff to show 
waiver of the application and the statements 
contained therein was therefore incompetent. 

The statement that the insured had never re- 
ceived treatment at a hospital was false. 
Further, it is evident that the statement was 
material and was fraudulent. Judgment re- 
versed upon law and complaint dismissed. 

Andrew Grubiak vs. John Hancock Mutual 
Life Insurance Co. (Second Department) , 1925, 
212 App. Div. 126. 
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FIRE 

Provision as to conclusiveness of apprais- 
er’s award construed as qualified by the 
statute, prohibiting denial that property was 
worth amount insured, when policy issued. 
Appraiser’s award held not binding as to 
sound value and amount of loss or damage. 
Statements of insurer’s appraiser held compe- 
tent to show bias or prejudice. 

The policy insured plaintiff's 
3uick touring car against loss or damage in the 
amount of $1400. The car was destroyed by 
fire on May 12, 1922. Pursuant to the appraisal 
agreement two appraisers were appointed, one 
by the insured and one by the company, and 
A dispute arose 


six-cylinder 


these two appointed an umpire. 
in the course of the appraisal, and the insured’s 
appraiser thereafter refused to proceed further. 

Defendant’s appraiser and the umpire made 
up and signed an award, certifying the loss and 
damage to the plaintiff's car to be $800. It ap- 
peared that plaintiff had purchased the car new 
in 1920; that it had not been run over 3000 
miles, and that it was in good mechanical con- 
dition, and the paint and the body of the car 
was in extra good shape. The depreciation on 
the car from the date of the issuance of the 
policy to the date of the fire was shown on the 
part of the plaintiff to be approximately the 
sum of $150. 

The statute provided that the insurance com- 
pany could not dispute that the automobile was 

yorth the sum insured when the policy was is- 
sued. It appeared, however, that the appraiser 
and the umpire utterly ignored the value of the 
car as fixed by the policy. They attempted to 
determine the amount of the loss by taking the 
actual value of the car just before the fire, and 
in arriving at this value the average price of 
second-hand cars, as shown by a book published 
in Chicago, was taken as the basis of valuation, 
and little consideration was given to the actual 
condition of plaintiff’s car. 

Held, that it is clear that the appraisers did 
not follow the statute in appraising the value 
of the car. Further, the statements made by 
the appraiser offering to adjust the loss and 
claiming authority to do so on behalf of the 
company who appointed him, were not hearsay, 
but competent to show that the appraiser was 
partisan and not free from bias or prejudice. 

The instruction of the court to the jury that 
the value of the car must be considered as being 
worth $1400, the amount of the policy, and that 
from this sum the inherent depreciation of the 
car itself, as found from the evidence, is to be 
deducted, and that the remainder is the amount 
for which recoverey is to be had is not er- 
roneous. 

Judgment setting aside the award and grant- 
ing a recovery for the sum of $1,302.08, includ- 
ing interest, is affirmed. 

Elliott vs. Fidelity Phenix Fire Ins. Co. of 
N. Y. (St. Louis Court of Appeals, Mo.), 267 
S. W. 441. 
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SELLEGR AM 


©by Victor A Victor A. Si Smith 
Issued Weekly in the Interest of the Agency Forces of 
Companies and General Agents 


fhe Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. puteiee te copy and 


circulate it among their Agency Forcer, as their own sales letter or house organ, will be granted upon requ 





Number Twenty - -Two. © - _ ‘Thursday, May 28, (1925. 





To our Agency Force:- 
Have you ever STOPPED TO THINK of the MANY MISCELLANEOUS CASUALTY 


POLICIES that are being written nowadays - AND BOUGHT BY PEOPLE IN 
YOUR TOWN - whether you sell ‘em or not? 


If you'll PRESS THE MEMORY BUTTON that rings the "CASUALTY DEPARTMENT" 


in the "GOOD OLD BEAN", you'll probably get an IMMEDIATE "FLASH 
BACK" something like this - ITEMIZED AND READY FOR USE - 


Burglary - Plate Glass - Accident and Health - Automobile Liability - 
Property Damage - Collision - Steam Boiler - Fly wont - Sprinkler 
Leakage and Water Damage. 


A FINE, NECESSARY, EASILY SELLABLE, PROFITABLE LINE OF COVERAGE. 


All of them should be WORKED consistently, courageously, courteously, 
energetically, enthusiastically, incessantly, intelligently, perspir- 
ingly and regularly. 


If that's done - BINGO! UP GOES THE PROFIT THERMOMETER and we are 
SATISFIED with results because of ANOTHER JOB WELL DONE. 


Your PARTICULAR attention should be called to "ONE OF THE VERY BEST 
SELLERS" among the miscellaneous casualty lines. 


IN TWO WORDS it's BURGLARY INSURANCE. From the visit of MR. BURGLAR 
no BANK, BUSINESS NOR RESIDENCE IS IMMUNE. In THESE DAYS the 
Burglars ave VERY thorough and MOST efficient. Where they used to be 
CONTENT with RIFLING the bureau drawers, they NOW TAKE THE BUREAU; 
where they FORMERLY blew the safe, they now are TAKING THAT away with 
them. 


The Burglars have quit "PIKING." "IT'S WHOLE HOG OR NONE" with 

them now, and a Fellow hardly knows WHETHER OR NOT he's going to FIND 
his STORE OR RESIDENCE where he left it when he gets back to it after 
a few hours' absence. Let's do all we can to PROTECT the public - 
ALL OF IT - from LOSS because of the Burglars Union. 


Yours protectingly. 


Ld 
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THE 
OBSERVATION POST 


ee 


HE fact that the New York Board of Fire 

Underwriters has seen fit to organize a 
credit service bureau which will confine its 
operations to information regarding garment 
risks may be of some interest to casualty com- 
panies which have found it almost impossible 
protitably to write mercantile open-stock burg- 
similar classes. 








lary covers on the same or 
Although the National 
and Surety Underwriters announces new rate 
reductions on open-stock burglary policies 
where the premises are protected by approved 
iron work installations, underwriters continue 
to be aware that garment and fur-industry 
risks, at least in New York, Chicago, and one 
or two other big cities, are extremely hazard- 
ous. It is not likely that the proposition will 
ever reach the point where the information 
possessed by fire insurance companies, regard- 
ing such policyholders or applicants, will be 
transmitted to casualty organizations and vice 
versa, but such a step might be favorably re- 
flected in loss ratios. 


Bureau of Casualty 


URING the time she has been secretary 
3eha, Superintendent of In- 
surance York, 
ficials and executives have come to know Miss 


to James A. 


ior New many insurance of- 


Anna McCarthy. Always cheery and obliging, 
she has frequently acted as a buffer between 
the inner sanctum and the waiting room out- 
About the latter part of September, 
however, face will be missed from the 
precincts of insurance officialdom because, at 
that time, she will marry H. A. Dunne, who 
is not an insurance man but who apparently 


side, 
her 


acted on the justified assumption that there 
were some nice things ahout the business. 


(y= of 


revue given by employees of the National 
Surety Company in the Waldorf-Astoria hotel, 
New York city, last week, was the tie worn by 
Thomas 1. Bean, vice-president of the New 
York Indemnity Company. It was a sartorial 
masterpiece, which effectively combined gray 


the important items noted at the 


and red circles so as to he a very “herald of 
glad tidings.” No, it part of the 
revue ! 


was not 


EARD hetween two vice-presidents at the 

“National Sureties of 25,” just after Miss 
Pegey McGoldrick had completed “Hot Footin’ 
It”: “Is that young Jady your secretary” 
“No; but she starts in at nine o'clock tomor- 
row morning !” 


Examination Report on International 
Indemnity 


The insurance departments of California, 
Oregon and Kansas have just completed a con- 
vention examination of the International In- 
demnity Company of Los Angeles. According 
to the report, the company shows an increase 
in admitted assets of $268,422 and an increase 
in the unearned premium reserve of $105,315. 
The surplus increased $40,377. 

Dealing with the administration of the In- 
ternational Indemnity, the examination states: 

Its affairs are generally at this time in a 
more satisfactory condition than at any time 
since commencing business. All claims arising 
out of the several kinds of insurance transacted 
are adjusted and paid promptly to the general 
satisfaction of claimants. The number of lia- 
bility claims in litigation was materially re- 
duced during the year 1924, evidencing an in- 
creased efficiency in the claims department. 


Moves Casualty Departments 
The New York Casualty New 
York, is gradually moving all its casualty de- 
partments from the home office to new quarters 
H. G. Wagner, comptroller 


Company, 


at 49 Maiden Lane. 
of the company, is already at the new address 
with a staff of assistants, and Leo L. Osborne, 
manager of the claim department, will join him 
there in the near future, according to present 
advices. President J. Carroll the 
New York Casualty is now away on a trip to 
the Pacific Coast, but is expected to return 
within the next three weeks. 


French of 


Harry H. Parmenter Resigns 
Cuicaco, Itt., May 26.—The Chicago branch 
office of the Northwestern Casualty & Surety 
Company has been combined with the office of 
This arrangement was 
interest of 


the Union Indemnity. 
about largely in the 
economy. Harry H. Parmenter, manager of 
the Northwestern branch, has severed his con- 
nection with that firm. Mr. Parmenter has not 
definitely made known his plans for the future, 
but it is understood that he will engage in the 


brought 


general insurance business. 


Great Northern Life’s Production 
In April the Great Northern Life of Chicago 
shattered all its past records by a production 
of $1,004,696. Issued business totalled $750,412. 
lor the first four months the issued business 
amounted to $2,515,412. 


New York Casualty Joins National Bureau 

The New York Casualty Company recently 
became a member of all departments of the 
National Bureau of Casualty and Surety Un- 
der writers. 
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INJUNCTION ISSUED 


Union Indemnity Interests Restrained 
from Stock Transfer 


DEAL HELD IN ABEYANCE 





Company’s Plans Regarding Northwestern 
Casualty and Surety Are Temporarily 
Checked 
Cricaco, Int, May 26.—One of the impor- 
tant developments in the projected sale of the 
Northwestern Casualty and Surety Company 
to the Union Indemnity of New Orleans has 
been the obtaining of an injunction by W. A. 
Fricke, former Wisconsin Commissioner, who 
represents a considerable portion of the stock- 
the Messrs. Moss and cer- 
the Northwestern from 
further prosecuting the transfer of stock into 
the hands of the Union Indemnity interests. 
In a letter addressed to the company George 
C. Mathews, of the Securities Division of Wis- 


holders, restraining 


tain directors of 


consin, says: 

It was agreed, however, that no further 
solicitations or attempts would be made to get 
this stock in. We understand that this latter 
agreement is not being lived up to, and that 
efforts are being made over the telephone and 
otherwise to induce stockholders to send their 
stock inte the trust company. If this is not 
stopped immediately it will be necessary for us 
to follow a different course than that agreed 
upon at the meeting. 

Mr. Fricke has made a statement in regard 
to the proposed sale which, in part, says: 

This affliation, merger, consolidation [of the 
Northwestern Casualty and Surety with the 
Union Indemnity of New Orleans] or what- 
ever the attempt may be called—is unneces- 
sary: the stockholders can do all and more— 
and do it better—under proper direction of 
their own. Aly position in the matter is: 

That, in whatever there is done, there shall 
be given strict compliance with all laws; 

That the stockholders be given full and de- 
tailed information as to the condition of the 
company, and of the agreement submitted, and 
the freest opportunity for consideration and 
discussion at a meeting of the stockholders 
called for that purpose; and 

That the Northwestern Casualty and Surety 
Company be maintained and continued as a 
separate company. 





The examination of the company is now be- 
ing carried down to date; then a meeting of 
the stockholders is directed to be called. The 
Commissioner of Insurance has also directed 
that with the notice of the stockholders there 
shall be mailed to each stockholder a copy of 
the agreement—attempted to be entered into— 
and a copy of the minutes of the meeting of 
the board of directors at which the agreement 
was considered; while the director of the 
securities division has notified the company 
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that the exchange or sale of all stock must be 
held in abeyance until compliance with the 
“Blue Sky Law” of this State has been given. 

According to the report, dated April 4, 1925, 
of the examination of the Northwestern Cas- 
ualty and Surety Company carried down to 
January 1, 1925, the company during 1924 
added to unearned premium reserves $313,425, 
making a total of $775,300, and added to loss 
reserves $310,040, making a total of $565,501, 
leaving a surplus of $105,222 beyond its cap- 
ital of $902,500. On the other hand, the com- 


pany for 1924 showed: 


Underwriting expenses incurred........... 
Losses incurred 


$782,892 
PERN wen Case We ORaew eae 951,705 

ae $1,734,597 
Underwriting income earned.............. 1,236,163 


Loss from underwriting.................. $498,434 





Gain from investments, $139,609.70. 
Underwriting loss to premiums earned 40.3 per cent. 


The Union Indemnity Company began the 
year 1924 with a capital of $1,500,000 and a 
net surplus of $653,218. During the past year 
the company increased its capital to $2,450,000, 
stockholders also paying in $950,000 to sur- 
plus account; and the company closed the year 
with a net surplus of $1,018,676, an increase 
during the year of $365,458. The premiums 
earned in 1924 aggregated $5,863,371, against 
which there were losses and expenses incurred 
amounting to $6,431,222, indicating an under- 
writing loss of $567,851, or 9.6 per cent on 
premiums earned. The annual reports show a 
progressive condition in the Union Indemnity 
Company, and a willingness on the part of 


























BUSINESS IS FINE, 
. THANKS! 


HVERY month this year the F. 
& D. has shown a substantial 


increase over the corresponding pe- 
In January the Com- 
pany’s net premiums broke all exist- 
ing records and last month’s total 
was nearly $150,000 greater than 


riod in 1924. 


April, 1924. 


are increasing. 
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All of which means, of course, that 
the incomes of the Company’s agents 
As we have said 
before, “it pays to represent the F. 








Sp. 514 
PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 

If you are not already adequately repre- 
sented in this territory J will be glad to have 


full information regarding an agency connec- 
tion with your Company. 
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stockholders to build for the future. The com: 
pany began business January 1, 1920, wit 
$500,000 capital and $500,000 surplus paid a 
and stockholders have paid in, altogether, $2. 
450,000 of capital, and $2,350,000 of surplus 
while dividend payments have only amount 
to $335,000 since the company began busines 
its capital having been $1,000,000 at the ai 
of 1920, 1921 and 1922, $1,500,000 at the enj 
of 1923, and $2,450,000 at the end of 1924, 


National Sureties of ’25 


The first annual revue of the “Nationa 
Sureties” was presented at the Waldorf-Astoria 
Hotel in New York city last Friday night yp. 
der the sponsorship of the executives club of 
the National Surety Company, of which Vice. 
President John L. Mee is chairman. 

The entertainment consisted of a short min. 
strel show followed by vaudeville acts, and al 
the members of the cast were employees of the 
National Surety Company. Produced by 
George Mitchell under the musical direction of 
Charles C. Dunn, the performance was a great 
success and was witnessed by over 1600 of. 
ficials, employees and friends of the company, 

Among the numbers that scored heavily were: 
“Hot-Footin’ It,’ by Miss Peggy McGoldrick: 
“Alabamy Bound,” by Miss Winifred Russell: 
“A Maid, A Man, and a Piano,’ by Miss 
Camille Plinton and Charles C. Dunn; “A Pony 
Ballerina,” by Miss Madolyn V. Rogan; a 
group of ballads, sung by Robert I. Boswell: 
and “Les Apaches a la Bowery,” by Miss Wini- 
fred Russell and Edward Phelan and E. F, 
Schiapelli. A tango dance in costume, by Miss 
Gertrude Lord and Anthony Gennario, also 
won much applause. Edward A. Collins, presi- 
dent of the Insurance Advertising Conference, 
was the business manager of the affair, and 
dancing followed the entertainment. 

William B. Joyce, chairman of the National 
Surety and New York Indemnity companies, 
was present in one of the boxes, and others ob- 
served were: E. A. St. John, president of the 
National; M. O. Garner, president of the New 
York Indemnity; Thomas L. Bean, vice-presi- 
dent of the New York Indemnity, and John L. 
Mee, John A. Cochrane and C. B. Decker, 
vice-presidents of the National. Joel Rath 
bone, vice-chairman of the National and New 
York Indemnity, who has been ill, had recov- 
ered and also attended. 





ADJUSTER 
ACCIDENT AND HEALTH 


A large company with growing busi- 
ness offers good opportunity for young 
man with experience in accident and 
health claims. Must be well educat- 
ed, good address, tactful correspond- 
ent and of sound judgment. 


Address with full particulars of ex- 
perience and references and_ state 


salary expected. 
Box 200, care of THE SPECTATOR. 
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an 


UNIT INSPECTION PLAN 





Rate Reductions on Preferred Mer- 
cantile Open-Stock Burglary 
Covers 





NATIONAL BUREAU TAKES ACTION 





Discounts Allowed on Risks Protected by 
Standard Iron Work Installations 

The burglary department of the National 
Bureau of Casualty and Surety Underwriters, at 
a recent meeting in New York city, adopted a 
plan whereby all mercantile cpen-stock burglary 
risks protected with iron work installed in ac- 
cordance with specific standards will be sub- 
ject to the following discounts on and after 
August I, 1925: 

1. For risks having approved alarm or watch- 
man protection in addition to standard iron 
protection, twenty per cent. 

2, For risks without approved 
watchman protection, ten per cent. 

The plan at the present time is limited to 
risks located in the counties of New York, 
Bronx, Richmond, Kings, Queens, Nassau, 
Suffolk, Rockland and Westchester, N. Y. It 
is intended to apply it later to other large cen- 
ters, such as Chicago, IIl., Philadelphia, Pa., 
provided the present experiment is successful. 

The reason for the larger discount on risks 
having approved alarm or watchman service 
is that the iron work on such risks in combina- 
tion with the alarm or watchman gives a much 
greater degree of protection. The iron work 
on such risks will deter entry for a sufficient 
time to enable the alarm of watchman service 
to operate. This feature is lacking where there 
is no alarm or watchman service. 

The plan provides that no disconut for com- 
pliance with the iron work standards can be 
allowed until the risk has been inspected and 
approved by the burglary inspection division of 
the National Bureau of Casualty and Surety 
Underwriters, and then only when the assured 
holds a certificate, not more than one year old, 
issued by the National Bureau, indicating that 
the risk meets the standard requirements. It 
is necessary that such risks be inspected and 
rated annually. If the assured moves to an- 
other location the discount cannot be continued 
until the new premises have been inspected and 
rated. The plan also provides that policies on 
which discounts are allowed must bear an en- 
dorsement warranting specifically that iron 
work meeting the standards has been installed 
on the various accessible openings. 

The standards provide specific methods of 
protecting accessible openings, such as doors, 
windows, skylights and transoms with iron 
work, 

This method of rating risks protected with 
iron work is a new departure. Heretofore no 
consideration has been given risks protected 
with iron work. The same rates have been 


alarm or 


charged on risks with or without the pro- 
tection. 

The adopted plan is different from that 
originally proposed, in that the original plan 
required compulsory inspection of each mer- 
cantile risk whether or not it was subject to 
The present plan is compulsory 


the discount. 


only as respects those risks subject to the dis- 
count. The burglary inspection division of the 
National Bureau will, however, inspect any 
mercantile stock, mercantile safe, residence or 
robbery risk on the request of a member. The 
National Bureau is now making a survey to 
determine the requirements of the companies. 


REFERENDUM PETITION GAINING 
Seek Suspension of Missouri Compensa- 
tion Law—Scheduled Effective Date 
Is July 9 
St. Lours, Mo., May 25.—The referendum 
petitions being circulated by a_ professional 
organization in order to obtain a State-wide 
vote on Missouri’s new workmen’s compensa- 
tion act are not meeting with popular favor 
although it is believed certain that a sufficient 
number of signatures will be obtained to force 

a vote. 

The source of the funds being paid to the 
circulators of the petitions has not been re- 
vealed publicly, but it is believed that promi- 
nent damage suit lawyers of St. Louis and 
Kansas City are principal donators to the 
fund. 

William Ledbetter is head of the publicity 
firm that is circulating the petitions at so much 
per name. A minimum of 40,000 bona-fide 
signatures must be obtained representing not 
less than 5 per cent of the total number of 
votes polled for supreme judge in 1924 in not 
fewer than eleven congressional districts of the 
State. 

The St. Louis Building Trades Council is 
the only labor body that is fighting the com- 
pensation act which will become effective July 
9 unless suspended. William Green, president 
of the American Federation of Labor, while 
in Kansas City recently suggested that labor 
accept the law as a working basis and seek 
such amendments two years from now as 
experience with the law warrants. R. T. Wood, 
president of the Missouri Federation of Labor, 
is opposed to the referendum move. 


Rothschild Heads Federal Surety’s 
Chicago Office 

Cuicaco, Itt., May 26.—Kenneth V. Koths- 
child, formerly vice-president of Joyce & Co. 
of Minneapolis, and regional vice-president of 
the National Association of Insurance Agents, 
has been made manager of the new branch of 
the Federal Surety of Davenport, which is to 
open in Chicago June 1. The quarters are to 
he located at 555 Insurance Exchange. 

Mr. Rothschild was lately associated with 
Harold Leopold of Marsh & McLennan, and 
enjoys a wide friendship in the insurance fra- 
ternity. The Federal has, as of December 31, 
1924, total admitted assets of $1,845,000. and a 
surplus to policyholders of $1,160,000. 


Ke. Vi 


Golf Tournament on Jane 16 

The Casualty and Surety Club of New York 
will hold its spring golf tournament on Tues- 
day, June 16, at the Baltusrol Country Club, 
Short Hills, N. J. W. D. Driscoll, superin- 
tendent of the agency department of the New 
York office of the Hartford Accident and In- 
demnity, is chairman of the golf committee. 
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LABORITES ACTIVE 





Michigan Legislature May Consider 
New Compensation Changes 





STATE GOVERNOR’S PROMINENT 
PART 





Some Think Present Laws Should Be 
Amended—Manufacturers Oppose 
Liberalizing Features 
Lansinc, Micu., May 25.—Although pro- 
posals to revise the State workmen’s compen- 
sation act along lines suggested by a special 
commission of inquiry never emerged from 
committee during the recent regular session of 
the Michigan Legislature, there appears to be 
a possibility now that the legislature may be 
called upon to consider such changes in special 
session. The alterations contained in the Wat- 
son bills at the regular session were most 

heartily opposed by the manufacturers. 

Since the sine die adjournment was taken 
May 2, it is known that the governor has been 
importuned by labor interests to consider a 
special session in the fall or winter at which 
compensation matters would be a leading issue. 
The executive is said to have declared that a 
special session would be the proper time for 
consideration of so important and highly com- 
plex a recodification. It is not believed, how- 
ever, that he deems revision of the existing 
act imperative enough at this time to call back 
the lawmakers merely to take up such action. 

Several matters have come up, however, since 
adjournment which point to an extra session as 
their only solution, and it is thought probable 
that one or both of the legislative reapportion- 
ment acts passed at this session may be de- 
clared invalid through court procedure. 

If a special session is called, and compensa- 
tion measures similar to those which died in 
senate and house committees are presented, an- 
other warm battle is seen between employing 
and employee classes. The manufacturers’ 
association has indicated that it will never as- 
sent to some of the liberalizing features sug- 
gested; such as inclusion of occupational dis- 
eases and all industrial injuries as compensable. 


C. G. Smith to Manager State Fund 

Charles G. Smith, for many years with the 
New York State Insurance Department, has 
been appointed manager of the State Insur- 
ance Fund of New York. Mr. Smith has lat- 
terly been at the head of the rating division of 
the State Insurance Department. His first con- 
nection with insurance was with the Metropoli- 
tan Life in 1903. He became a member of the 
Actuarial Society of America, by examination, 
in 1907, and in 1916 was appointed assistant 
actnary of the New York State Insurance De- 
partment’s bureau. 
Two years later he was appointed life insurance 
actuary of the Insurance Department, and in 
1920 was transferred to the New York office 
as actuary in charge of the workmen’s com- 
pensation bureau. In 1923 he was placed in 
charge of the rating bureau of the Insurance 
Department. 
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UNITED STATES 
FIDELITY AND 
GUARANTY CO. 


R. Howard Bland 


President 


A record of paying in twenty- 
seven years 1,333,440 claims 
in the amount of $111,366,- 
728.67. This, after all, is the 
acid test. 


Home Office at Baltimore 
Net Premiums in 1924—Over $33,000,000 











DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 


Specialists in Fidelity and Surety Bonds exclusively, 
We give SERVICE. ‘This means an increased pre- 
mium account. 


SERVICE is a much abused word—all of us talk it— 
some of us give it. 


We have agency territory available in the following 
States: 


Arkansas Kentucky North Carolina 
California Maryland North Dakota 
Colorado Massachusetts Ohio 
Connecticut Michigan Oregon 

Dist. of Columbia Minnesota Pennsylvania 
Florida Mississippi South Carolina 
Illinois Missouri Tennessee 
Indiana Nebraska Texas 

lowa New Jersey Virginia 
Kansas New York West Virginia 


Wisconsin—Wyoming 


Correspondence solicited 


Large qualifying power 














SURETY AND CASUALTY 
SALESMANSHIP 


By 
JOSEPH R. WILSON 


Manager, Development Division. 
Maryland Casualty Company 


Manager, Maryland Casualty Company 
Training School 


Compiler of Lesson Papers on Surety and Casualty 
Principles and Salesmanship and Field Development 
for the Maryland Casualty Company Training School. 


Former Vice-President United States Fidelity and 
Guaranty Company, and only brother of the late 
President Woodrow Wilson. 


Compiler of agents’ text book “‘Fidelity Bonds, Surety 
Bonds, Casualty Policies, the principles governing 
their underwriting; the methods of constructive sales- 
manship and the service in connection with them’’ for 
the United States Fidelity and Guaranty Company. 


Single Copy $4. 
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THE SPECTATOR COMPANY 
CHICAGO 


Publishers NEW YORK 














Cut Premiums--Not Rates 


Two-thirds of United States auto 
population is yet to be insured 
The opening wedge for you and the way to get this 
remunerative business is to show your prospect how 


to be fully protected in reliable conference com- 
panies, and at the same time save money. 


READ 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALP” 


By HERMAN A. BAYERN 


Specialist in Automobile Insurance 


It tells the whole story 


Clarence Axman, Editor and President 
of the Eastern Underwriter, says: 


“Our opinion, personal and otherwise, regarding your book, is 
that it is allO. K. Everybody ought to have a copy of it who is 
interested in automobile insurance selling.”’ 


Price $1.00 
Discount in quantities 


THE SPECTATOR COMPANY 


CHICAGO OFFICE Publishers 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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OLD ACCOUNTS RE-OPENED 





Additional Premiums Sought from 
Subscribers of Associated 
Employers 





NEW DEVELOPMENT A SURPRISE 


Retroactive Demands Extend as Far Back 
as 1918—May Affect Many 
Policyholders 


Cuicaco, Int, May 26.—One of the most 
startling developments in the receivership of the 
Associated Employers Reciprocal has been the 
reopening of old accounts of subscribers ex- 
tending as far back as 1918 and the demand for 
additional premiums. 

Former subscribers who had compensation in 
this erstwhile largest compensation reciprocal 
have been served with notice for additional pre- 
miums on policies that were in existence years 
avo. Many had transferred their 
from the reciprocal and had not been con- 
nected with it for years; 
been demanded of them a turther settlement; 


insurance 
and yet, there has 


for instance, a firm in Chicago received the 
following letter: 

James W. Gullett, receiver for subscribers at 
Associated Employers Reciprocal, appointed by 
the United States District Court, has referred 
to me a claim in the sum of $60.09 against 
you for insurance premiums from February 20, 
i918, to February 21, 1921, as per attached 
statement. This statement represents the pre- 
miums for said period only, less any amounts 
paid by you. The statement does not include 











COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 























premiums for any other period nor the sur- 
plus of 50 per cent of the premium which you 
undertook to pay and which the receiver has 
not yet seen fit to demand, and it does not in- 
clude any assessment over and above your pre- 
mium which it may be necessary later to de- 
mand. I am instructed, if remittance for the 
above sum is not promptly made, to bring you 
into the receivership proceeding now pending 
in the Federal Court Equity No. 4318 and ask 
judgment against you for the premium due. 

The letter was signed by J. J. Priestley, who 
is acting as resident attorney for the receiver. 
The firm in question was greatly surprised by 
the foregoing notice, having, during the course 
of its connection with the Associated Employ- 
ers Reciprocal, paid approximately $1000 in 
premiums. Many former policyholders may be 
affected by this new development. 


New Jersey Compensation Rates Now 


Adequate 
At the meeting of the Compensation Rating 
and Inspection Bureau of New Jersey, held 
last week, A. R. 
read a 


Lawrence, chairman of the 
report indicated that 
compensation rates in that State are on a satis- 
factory basis. After reviewing the situation 
as it exists in the Garden State, Mr. Lawrence 
pointed out that the loss experience on com- 
pensation business for the three years, 1921 to 
ratio of 


Bureau, which 


1923 inclusive, showed an average 
64.8 per cent against an expected loss ratio of 
59.25. With the recent rate revision furnish- 
ing an increase of 9 per cent, the basis should 
be nearly adequate. 


Independence Indemnity to Dedicate New 
Building on June 11 








The formal dedication of the new home 
office of the Independence Indemnity Company 
will take place in Philadeiphia on June 11. The 
company’s executives and field forces will attend 
the celebration to be held, and among the in- 
vited guests will be many prominent financiers, 
captains of industry and business men. 

Charles H. Holland, president of the In- 
dependence Indemnity, has sent out notices of 
2 proposed conference of the cumpany’s gen- 
eral agents and has asked that they reach 
Philadelphia on June 8 in order that that day 
and evening may be spent in renewing frien- 
ships. Business sessions will be held on June 
9 and 10 and the dedication proper will be held 
on June It. 


Norwich Union Employees to Give Dance 


The Norwich Union Indemnity Company 
employees, in their desire to send Elsie Ruppell, 
their candidate, on a pilgrimage to France with 
the Jefferson centennial committee, are giving 
a dance June 2, at 8:30, at the Hotel Mar- 
tinique, Broadway and 32d street, New York. 

Opportunity for Accident and Health 

Adjuster 

A large company, writing accident and 
health insurance, requires the services of an 
adjuster, and, in an advertisement on another 
page of this issue, offers an excellent oppor- 
tunity for a young man who has had experience 


along this line. 
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ACCIDENT REPORT PLAN 


National Safety Council Outlines 
Approved Suggestions 


GENERAL ADOPTION TO BE URGED 


Monthly Forms Show Classifications of 
Fatalities—Want Stricter Enforce- 
ment of Laws 

The National Safety Council is now present- 
ing a new method of accident reporting and 
tabulation to community safety organizations 
and police departments. All cities are being 
urged to adopt the proposed outline which con- 
sists of the following divisions: (1) an acci- 
dent report card; (2) monthly tally sheets; (3) 
monthly reports, and (4) memoranda showing 
how the various forms are to be used. 

The plan is the result of the activities of the 
statistical committee of the National Safety 
Council and has the endorsement of civic 
authorities and safety organizations. Sidney J. 
Williams, director of the Council’s public 
safety division, states that the general adoption 
of the plan will effect a material reduction in 
the accident total, and that continuous public 
education, together with better laws and 
sricter enforcement of existing regulations, will 
lower the accident rate. 

The suggested monthly report form, dupli- 
cates of which are to be sent to the National 
Safety Council at Chicago, contains space for 
reporting the following classifications of acci- 
dents under the indicated headings : 

Pusiic AccIDENTS—TOTAL 
Motor Vehicle—Tctal. 
Collision with pedestrian. 
Collision with motor vehicle. 
Collision with railroad train. 
Collision with street car. 
Collision with bicycle. 
Collision with other vehicle. 
Collision with fixed object. 

Other street accidents. 

Peulding and structures. 
Drowning. 

_ Firearms. 

Other public accidents. 

Home AccipbENTS—TOTAL 

Falls. 


3urns and_ scalds. 

Fires and explosions. 
Electricity. 

Asphyxiation and suffocation. 
Poisons. 

Other home accidents. 


M. D. Maggin Made Manager 


M. O. Garner, president of the New York 
Indemnity Company, has announced the ap- 
pointment of M. D. Maggin as manager of 
that organization’s branch office in New York 
city. Manager Maggin will take up his new 
duties at once. 

Mr. Maggin, a graduate mechanical engineer, 
hegan his insurance career with the National 
Bureau of Casualty and Surety Underwriters, 
joining the New Amsterdam Casualty 
Company as an underwriter of city and terri- 
toria! risks. After a short connection with the 
New York Indemnity he became casualty man- 
ager of Greene & Goetschins, whom he now 


later 


leaves to take up his new duties. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - -  $4,439,946.82 
Capital - - - - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














it HAMPTON ROADS 


FIRE «2 MARINE 
Insurance Company 


- NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMESA. BLAINEY GEORGE A. MoRiN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 
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PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 


























AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 








Company’s Home 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 











PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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REPORTS OF COMMITTEES 








National Board Groups Indicate 
Year’s Achievements 


FIRE PREVENTION METHODS 
SUCCEEDING 


Seek Standardization of Building Laws— 
Nine More Companies Joined 
Organization 
The reports of the various committees of 
the National Board of Fire Underwriters, as 
made to the annual meeting of that body 
at the hotel Waldorf-Astoria in New York 
city to-day, show that the organization had 
a splendid record of achievement during the 
past year, and that its continued progress is 
doing a great deal to bring about better rela- 
tionships between the companies and the pub- 
lic. The report of the finance committee, sub- 
mitted by Chairman C. F. Sturhahn, indicates 
that the National Board is on a sound monetary 
basis and that the companies are contributing 
freely to all measures which may benefit pol- 
icvholders and improve conditions in the busi- 
ness generally. It is interesting to note that 
the work of stamping out incendiarism and 
arson is progressing on a larger scale than 
previously. During 1924, $198,500 was spent 
for this purpose, but the estimated appropria- 

tion this year is $222,000. 


New Members 

The membership committee, headed by Otho 
E. Lane, reported that nine new members were 
added to the organization during the year, these 
companies being the American Foreign and 
Marine, New York; Columbia Fire, Dayton: 
Federal Union, Chicago; Harmonia Fire, Buf- 
falo; Independence Fire, Philadelphia; Queens- 
land, New Zealand; Sentinel Fire, Springfield ; 
Travelers Fire, Hartford, and United States 
Merchants and Shippers, New York. 


STANDARDIZATION 

According to the findings of the committee on 
fire prevention and engineering standards, of 
which Thomas H. Anderson is chairman, and 
which contained the annual report of the Un- 
derwriters Laboratories to the National Board, 
showed great progress in the standardization of 
fire hose threads, particularly in Oregon, where 
107 cities were standardized in this respect dur- 
ing 1924. The use of the standard schedule for 
grading cities and towns has been extended to 
Oregon and Mississippi and the Board has 
graded a total of 287 cities of mrore than 20,- 
000 population. Fire prevention work, in co- 
operation with the Fire Waste Council and the 
Chamber of Commerc, has taken the form of 
educational activities and has shown notable ad- 
vancemnt, 


BuILpINnG CONSTRUCTION 
Chairman A. G. Martin, reporting for the 
committee on construction of buildings, stated 
that the effort to standardize building laws 
throughout the country is meeting with ap- 


proval and that the co-operation of housing and 
regional planning bodies is being obtained. 
During the year, the committee completed its 
investigation into standard specifications for 
asbestos fabric theater curtains and it will urge 
the adoption of these curtains wherever a city, 
for economical reasons, rejects the rigid type 
of curtain specified in the building code. 


CONVICTIONS FOR ARSON 

The report of the committee on incendiarism 
and arson, made by Chairman C. E. Case, in- 
dicated that 1167 fires were investigated by spe- 
cial agents of the committee with the result 
that there were 476 arrests, 226 convictions, 90 
acquittals and 8 mistrials. Activity has also 
been directed at anticipated fires and 42 such 
blazes were investigated with the co-operation 
of local authorities. The work of this com- 
mittee is saving thousands of dollars each year 
in fraudulent claims and is putting a definite 
check on this type of crime. 


Pusiic RELATIONS 

Sheldon Catlin, chairman of the committee 
on public relations, submitted a report which 
dealt with such fire prevention activities as 
fire prevention week, clean-up week, education 
in schools, distribution of infornrative litera- 
ture, etc.; and, with regard to fire prevention 
instruction, stated: 

The introduction of fire prevention instruc- 
tion in the schools of the country is growing 
slowly but steadily, and Louisiana recently 
joined the States in which the study is now 
prescribed. Approximately 48000 copies of 
our school manual, “Safeguarding the Home 
Against Fire,” have been distributed since the 
last annual meeting, generally at a price a 
little less than cost, and a new edition of the 
work was completed a few weeks ago. Alto- 
gether, about 923,000 copies of the booklet have 
been placed with school children, Boy and Girl 
Scouts and others. 


Hamburg-American Incorporating 

The Hamburg-American Insurance Company 
of New York, is being incorporated under 
Article ITI of the laws of New York State to 
do a fire insurance and a reinsurance business. 
Insurance circles here are of the opinion that 
it is backed by the Mutzenbecher interests. The 
deduction would appear to be substantiated by 
the fact that Ernest Behre is among the 
incorporators. The new organization proposes 
to start husiness with a capital of $200,000 
and a paid-in surplus of $300,000. It is un- 
derstood that when organized the company will 
operate through the offices of Meinel & 
Wemple, Inc. The list of incorporators is 
given as follows: 

Ernst Behre, Herman J. Lund, William B. 
Devoe, Jeanette S. Anderson, William Y. 
Wemple, Wilma L. Gardner, Frank A. Meinel, 
Cuthbert E. Wilson, James N. Smith, J. D. 
Van Winkle, Charles L. Noe, Clara Linkevis 
and Albert H. Osthoff, Jr. 


RrcuMmonp, Va., May 23.—An ordinance has heen 
introduced into the Richmond city council prohibiting 
the distribution of gasoline in small quantities except 
n metal containers approved by the fire department. 
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LAUDS WORK DONE 


Wilfred Kurth Renders Account to 
National Board 


STEADY FORWARD MOVEMENT 


Takes Pride in National Board Building 
Plans—Membership Now Up to 205 
Companies 


Wilired Kurth, vice-president of the Home 
Insurance Company of New York and chair- 
man of the executive committee of the Na- 
tional Board of Fire Underwriters, rendered 
an interesting report at the annual meeting 
today of the National Board of Fire Under- 
writers.. He pointed with just pride to the 
standing of the organization among business 
men generally and to its leadership in matters 
relating to fire prevention and similar subjects. 
He referred to the co-operative spirit which 
exists among the members, indicating that the 
work of the Board has been greatly furthered 
thereby. Continuing, he said: 

Some interesting figures follow, a compari- 
son with fifteen years ago. In 1910 we had a 
membership of 126 companies, today we have 
205 companies; the total fire premium receipts 
cf our members were $273,557,380, today they 
amount to $595,020,717; the fire losses paid by 
our members in 1910 were $136,059,041, today 
$325,848,692; the average rate of premium was 
1.08, today 89c. In 1910 the National Board 
expended for all its activities $178,228.16, at 
present its much more varied and widespread 
service to our members and the public require 
an expenditure of close to a million dollars. 
Our staff then consisted of 48 persons, today 
it totals 236, associated not only with our head- 
quarters in “>*w York, but with branches in 
Chicago and San Francisco; and, in their op- 


erations, working in many of the different 
States. In 1910 neither the law committee nor 


the arson committee was functioning under 
their present plan, nor had the Actuarial 
Bureau been established or the committee on 
public relations organized. These fifteen years 
not only show a development of new phases of 
activity, but above all, they have evidenced a 
substantial growth in the scope and character 
of this Board’s work and an appreciation by 
our membership of the valuable services ren- 
dered. I am almost prompted to ask, How 
could the business carry on without the Na- 
tional Board of Fire Underwriters? 

Let me review some special matters which 
have been before our executive committee and 
which will not be referred to elsewhere in the 
committee reports. Through a special commit- 
tee known as the conference committee with the 
Insurance Commissioners, discussion has been 
had with committees of the Commissioners’ con- 
vention looking toward uniformity in the 
statutory provisions of the various States in 
respect to co-insurance, valued policy, anti- 
trust and rate supervision; and a special meet- 
ing with the fire insurance committee of the 
convention will be held in June to discuss a 
model rating law, prepared by our committee 
in December last at the request of the In- 
surance Commissioners. We believe that at 
this meeting progress will be made toward the 
end we are seeking. The questions of under- 
writing profit and conflagration allowance are 
also under discussion with the Commissioners’ 
committee and we hope to sustain our conten- 
tion in respect of both, that the decision 
reached by the Commissioners’ convention in 


(Concluded on page 39) 








THE 





SPECTATOR 


Thursday 

















APRIL-MAY 


Automobile Insurance 


7 \ip> 
CIETY 
ISIE FP 





VERY letter sent out by Star Agents during 
April and May will mention Automobil¢ 
Insurance. Practically every client or prospec- 
tive client is interested in an automobile right 
now. ‘This is the time new cars are being bought 
and old ones traded in. A little extra effort 
brings this business to the books of the agent 
who is on the alert. 


Even car owners who are already insured are 
good prospects now for additional coverage. 
With the return of crowded roads, collision and 
property damage insurance can easily be sold to 
many who are still protected only against fire 
end theft. 
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THE COMPANY WITH THE L.&L.&G. SERVICE 














Write for Particulars 


An old-line, mutual life insurance Company with 
headquarters in the East needs a General Agent for 
BOSTON and surrounding territory where they are 
now not actively represented. 


The Company is strong financially, almost forty years 
old, and issues unusually attractive policy contracts. 
The man they want must be a good personal producer 
who can also organize his territory. The agency con- 
tract is extremely liberal and Home Office cooperation 
excellent. 


Your communication will be treated as confidential. 
Address 


‘““Boston,’’ care THE SPECTATOR. 








Editorial | 

Vacation time now comes 
apace and all good men will start 
to race for mountain, camp and 
shore. They'll pack their kits 
with shirts and sox, cram fishing 
tackle in a box and lock the 
cellar door. 

Before the prospects leave the 
towns, insurance men_ should 
make the rounds and sell them 
tourist baggage. For no one 
knows how soon a fire will leave 
the tourist in the mire with tears 
upon his visage. 

So get to work, my friends, 
and sell this tourist coverage. 
Work like Hell! Your premiums 
will grow. And then perchance 
some other day you'll figure out 
another way to save your clients 
woe. 











A Luxury 

Closed cars are so numerous 
that soon only the wealthy wil] 
be able to afford an open car, 
according to some authorities, 
Now as always, though, the un- 
insured automobile is the luxury, 
Are your clients wealthy enough 
to afford the luxury of going 
without Ohio Farmers insurance? 





Conventions 


May and June will be filled 
with conventions. Business men 
from your town will attend some 
of these meetings and they need 
tourist baggage insurance. Sell 
them an Ohio Farmers policy. 


Le Roy 


Le Roy would bea fine con- 
vention town if it weren't so 
pretty. Delegates would cut ses- 
sions to stroll around the gardens 
and drives. 


























Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 
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NEW YORK BOARD MEETS 
Credit Bureau Plan Approved at Annual 
Gathering 
The New York Board of Fire Underwriters 
at its meeting last Wednesday adopted a plan 
for establishing a credit advice bureau for serv- 
‘embers, confining its activities solely to 
on as to firms in the wearing apparel 
business. The new bureau will be under the 
administration of the committee on losses and 
adjustments and the initial program provides 
for an expenditure of $50,000. It will be in- 
augurated as early as possible and the commit- 
tee anticipates the co-operation of the better 
element in the wearing apparel business and 


ing men 
informati 


banking interests. 

The loss situation in New York was also a 
feature of the meeting, as the loss committee 
submitted its report covering losses for the first 
four months of 1925. The following compari- 
sons for the record of the same period last 
year were announced: 

. Inc. 
1924 1925 o 
Number of claims. 2,143 2,198 2.5 


Incurred losses ...$7,636.000 $9,051,000 18.6 
As the loss committee handles about 60 per 
cent of the entire losses of the city the above 
figures would indicate fire losses for the first 
four months this year of approximately $13,- 

591,500. 

The annual meeting of the board preceded 
the regular monthly session and the regular 
ticket was unanimously carried as follows: 

President—Whitney Palache, Commercial 
Union. 

Vice-President—Bennett Ellison, of Hoey & 
Ellison. 

Secretary—I. C. Decker, Home. 

Assistant Secretary—Clarence McDaniel, of 
Hooper & McDaniel. 

Treasurer—Willard  L. 
British & Mercantile. 

Assistant Treasurer—W. M. Ballard, Com- 
mercial Union. 

Committee on Finance—Otto FE. Schaefer, A. 
G. Martin. Lvman Candee, Joseph W. Russell, 
Willard S. Brown, Frederick B. Kellam and 
E. G. Snow. 

Committee on Fire Patrol—Wallace Reid, 
Charles L. Tyner, B. M. Clyer, J. G. Hilliard, 
H. P. Iremonger, W. H. Koop and John H. 
Packard. 

Committee on Laws and Legislation—James 
J. Hoey, Percival Beresford, C. A. Ludlam, 
William Macintosh, C. F. Shallcross, Charles 
G. Smith and William Quaid. 

Committee on Losses and Adjustments— 
Harry H. Clutia, B. M. Culver, N. S. Bartow, 
Percival Beresford, R. O. Haubold, Joseph W. 
Russell, Thomas H. Anderson, F. E. Burke, 
William Hare, W. B. Ogden and Paul L. Haid. 
Committee on Surveys—H. N. Kelsey, J. W. 
Nichols, Howard Hampton, John H. Packard, 
George H. Ifooper, C. R. Pitcher and A. B. 
Mills. 

Committee on Electricity—Hart Darlington, 
Frank FE. Jenkins, Willard S. Brown, R. C. 
Christopher, Wilbur R. Crane, James A. Swin- 
nerton and W. B. Ogden. 

P. A. Cosgrove. vice president of the New 
York Fire. and John W. Begg. assistant secre- 
tary of the Importers and Exnorters, were 
elected members. 


Chambers, North 


Ricumonp, Va., May 23.—Clarence J. Stockdale 
of Roanoke has been appointed Virginia State agent 
hy the American Equitable Fire, which was recently 
admitted into the State. 


S. E. U. A. IN ANNUAL 
SESSION 





Association Now Controls 97 Per 
Cent of Business 


TWENTY NEW MEMBERS ADDED 


George C. Long Succeeds R. N. Hughs As 
President—E. G. Seibels Becomes 
Vice-President 
By Ernest V. SULLIVAN 

ATLANTIC Crty, N. J., May 20.—The Marl- 
boro-Blenheim Hotel here was the scene of one 
of the largest meetings of the South-Eastern 
Underwriters Association ever held in the his- 
tory of that famous old organization. With 
to-day’s elections the Association now boast of 
exactly 200 company members, practically all 
of which were represented, the new members 
taking part in to-day’s sessions. On the basis 
of the 1924 premium income in the Association's 
territory, it is indicated that the members now 
control over 97 per cent of the business there. 
This means a tremendous increase in the pow- 
er of the Association in the past few months 
and the credit goes to R. N. Hughs, Southern 
manager of the Insurance Company of North 
America, the retiring president, and to George 
C. Long, Jr., vice-president of the Phoenix In- 
surance Company of Hartford, former vice- 
president of the Association and chairman of 
the special committee on commissions. 

In recognition of this work the members 
accorded Mr. Hughs a splendid ovation at the 
conclusion of his annual address. Mr. Long 
received his reward later upon Kis election to 
the presidency of the Association. 

No announcement was made as to any separa- 
tion policy, and it may be assumed that the 
strength of the Association has reached such 
proportions that no such activity will be neces- 
sary. Negotiations are still pending with some 
of the companies remaining independent so that 
still further acquisitions to membership may 
be expected. In all twenty companies were 
elected at this meeting and five were elected by 
bulletin between the special meeting in Wash- 
ington early last April and this meeting. 

Vice-President George C. Long, Jr., was 
elevated to the presidency in succession to Mr. 
Hughs. Edwin G. Seibels, president of the 
Columbia Insurance Company, Columbia, S. C. 
was elected vice-president. His election was 
not previously forecast. Willam: F. Dunbar 
was re-elected secretary. 

The Association approved of a plan where- 
by members will be notified that return com- 
missions on canceled policies written prior to 
June 1 may be computed either upon the basis 
of commissions upon which the business was 
written or at the new 20 per cent flat scale, as 
the individual companies may elect. 

A resolution was adopted under which the 
Association disclaimed supervisicn over rates 
or commissions upon dredges, motor boats, 
yachts, or floating craft generally, and cargoes, 
as these subjects come clearly within the class 
of marine or inland marine business. 
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TO MARK BIRTHPLACE 


S. E. U. A. Will Put Up Bronze Tablet at 
Holland Springs 


In the little resort village of Holland 
Springs, Ga., on August 18, 1882, the South 
astern Tariff Association was formed. This 
organization has since changed its name to the 
South-Eastern Underwriters Association, but 
it still performs virtually the same functions 
as its predecessor. In his annual address at 
Atlantic City last week retiring President R. 
N. Hughs suggested that a bronze tablet be 
erected in the village to commemorate that 
event. The suggestion was taken up at once 
and one of the tasks of the incoming execu- 
tive committee will be to carry out the sugges- 
tion. 

Holland is a small resort near 
Gainesville, Ga. The hotel at which the Asso- 
ciation held its meetings has long since been 
torn down. At the original meeting there were 
twenty-six charter company members, seven of 
which have now been tiquidated or have re- 
Of the representa- 


Springs 


tired from this country. 
tives only three are now alive, Peter Pescut, 
of New Orleans: H. W. Brown, of Philadel- 
phia, and W. F. Patillo, of New Orleans. 
Thomas Peters, the original secretary of the 
Association, was present at the meeting. 





It took no present action upon the proposed 
changes in the use and occupancy form (simi- 
lar to those recently adopted by the Western 
Insurance Bureau) as it was deemed wise to 
await the outcome of the conference of the 
rating bureau managers and the uniform rules 
and clauses committee, which is to be held in 
New York shortly. 

The incoming administration was directed 





to appoint a new committee on general cover 
contracts, to be of a representative character, 
as quite a number of the new members are in- 
This does not mean, 
however, that any particular changes are rec- 


terested in the questions. 


ommended. 

In his address, Mr. Hughs made reference 
to the flat cancellation evil, which continues to 
he a vexing question and he recommended that 
it be given serious consideration by the incom- 
An effort will be 
made to discover ways and means for its sup- 
pression cr material reduction. 

Memorial resolutions were adopted upon the 
of Charles H. Post, former United 
States manager of the Caledonian, and John 
L. Cunningham, former president of the Glens 
Falls Insurance Company. A_ telegram of 
sympathy was sent to the Savaynah Fire In- 
surance Company on account of the death of 
W. F. Train, vice-president and secretary. A 
similar telegram was sent to his family. Word 
of Mr. Train’s sudden death was received late 
Tuesday night. 

A message of cheer was also sent the S. Y. 
Tupper, Southern manager of the Queen In- 
surance Company of America, who continues 
to be very ill. 

The following companies were elected to 

(Concluded on page 39) 


ing executive committee. 


death 
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ONE IDEAL 


With the Mutual Benefit suc- 


cessive managements have 
adhered to the principle of mu- 
tuality, being dominated by one 
ideal—that conveyed by the 


name of the Company. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 





SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 











C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treag, 
The National Life & Accident Insurance Co, 
Home Office: National Building NASHVILLE, TENN, 
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1857 1925 







Ghe Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 





ST. LOUIS MUTUAL LIFE INSURANCE CO, 
ST. LOUIS, MO. 





















Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Sound = Progressive = Successful 


$112,500,000 
12,100,000 


Operates in Texas only 


Insurance in Force over 
Assets over 











EVERY YEAR A RECORD YEAR 











Admitted Assets, Jan. 1, 1925 COMBINATION 
—arN $5,025,565.70 “3m p? 




















F SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
555 Asylum Street 
R. C. CHRISTOPHER, U. S. Manager 
ROBT. R. CLARK, Asst. U. S. Manager. 


Hartford, Conn, 


—_ 











Year Income Assets Paid Policyholders Since Organization 
1909 $9,248.00 $5,683.00 $722.46 

1913 $234,570.00 $55,825.00 $320,985.43 

1917 $758,923.85 $365,736.81 $1,307,881.83 
1921 $2,374,671.38 $1, 499,846.33 $ 4,234,599.59 
1922 = $2, 891,874.11 $1,722,207.46 $5,763,009.64 
1923 © $3,337,492.14 $2,119,693.57  — $7,385,699.08 


924 $3,855,894.05 $2,502,432.78 $9,000,482.67 


BUSINESS MEN’S 
ASSURANCE COMPANY 


W. T. Grant, President 


Kansas City, Mo. 

















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY = = « DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 


Sold by—DETROIT CASUALTY COMPANY = «- DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 














Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered 
the New England Mutual. ‘This is the oldest Charter now 
existing. 

The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 


New England Mutual Life Insurance Co. 
BOSTON, MASSACHUSETTS 























LIFE 
iF E HEALTH 
L ACCIDENT 
ONE OLICY 
REMIUM i 
—PAYS— i 
INSURANCECO. DOUBLE DEATH 
Northern Life Building BY ACCIDENT 
SEATTLE, U.S.A. Loss of Hands, Feet, 
hn BS : yes 
: names Dene 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. eens 
President Reliable Representatives Wanted aw oo | 
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| Board Estimates New High Total 
in 1924 Fire Losses 


(Continued from page 3) 


Nationa 


agency, which is really derelict in its respon- 
sibilities. We should, therefore, continue along 
all possible avenues of approach to carry the 
doctrine of fire prevention ty the general pub- 
lic and to the various organizations of a busi- 
ness or social nature which make up our com- 
munities, enlisting the support of educational 
institutions and commercial wodies, to the end 
that each shall play its part in properly pro- 
tecting the citizens of the community from fire 
loss, just as they protect them from disease. 

As underwriters, we view with alarm the 
resultant ever-increasing loss ratio, approach- 
ing 60 per cent last year. Co-operation of 
every interest toward conservation, with earn- 
est co-ordination, constitutes the best possible, 
and indeed, I believe the only means, for 
remedying a situation which is a discredit to 
an enlightened people. 


Taxes NEED WATCHING 


Another item which constitutes a consider- 
able proportion of our total operating expenses 
is taxes, which, “like the poor, we have always 
with us.” The trend of the Federal admin- 
istration toward economy under the far-sighted, 
fearless guidance of President Coolidge has re- 
sulted in a moderate betterment as far as the 
national levy is concerned, and the outlook is 
favorable to further improvement. The prod- 
ibality of cities and States, however, has in- 
creased local taxation enormously, and such 
lavish spending holds unpleasant possibilities 
not only for fire insurance but for all kinds 
of business and so for the public generally. 

The United States Chamber of Commerce 
recently issued a bulletin showing the large 
sums collected for the support of the insurance 
departments of the several States, only a small 
part of which is used for administration ex- 
penses incidental to insurance supervision, the 
rest reverting to the State treasury, to be ap- 
plied to ordinary State expenses. Fire insur- 
ance does not seek relief from taxation that 
is just or in conformity with the practice of 
the State in reasonably assessing private enter- 
prises for the privilege of operating within its 
confines; but we do most earnestly affirm that 
the singling out of the fire insurance business 
as a ready means for excess and indirect tax- 
ation in addition to the direct imposts upon 
the property-owner is unjust. Appeals to State 
legislatures to remedy this condition have been 
vain; yet I believe we should not relax our 
our efforts in this direction, but press for taxes 
which shall be both reasonable and fair. 

A flat tax on premiums while easily cal- 
culated and provided for in the rate is mani- 
festly unsound, since nearly all of the pre- 
mium is ultimate outgo and more than half of 
It loss; it is also wasteful, as it costs at least 
20 per cent to collect. That uppreciation of the 
Principles involved and the injustices and 
imequities of special indirect taxes is beginning 
to move public officials is evidenced by the 
following statement of Insurance Commissioner 


William R. Baker of Kansas, who rightly 
says: 

The propriety of taxing insurance premiums 
is a question worthy of very detailed investiga- 
tion. Such an indirect tax is inordinately ex- 
pensive to the citizens of the State. If the re- 
moval of the premium tax would be followed 
by a corresponding reduction in the premiums 
an amount in excess of one and one-half mil- 
lion dollars a year would be saved the insur- 
ance buying public of this State and with a 
loss of only three-quarter million dollars in 
taxes. 

EXPENSES OF MEMBER COMPANIES 

The 1924 expenses of our member companies 
were $266,971,665, the amount representing 
46.73 per cent of earned premiums; and that 
this item, together with a loss ratio of 60.16 
per cent, resulted in an underwriting deficit 
for the 1924 calendar year of 6.89 per cent, or 
$30,352,012. This year’s record, with that of 
the four preceding years, shows an average un- 
derwriting deficit of 3.77 per cent for the five 
year period—$95,605,734. Such results are gen- 
erally overlooked or ignored by those who 
habitually attack the fire insurance business. 
They usually hold up as a prize exhibit a state- 
ment showing that in a given locality premiums 
collected amounted to so much during a cer- 
tain year and that losses were only say fifty- 
odd per cent of the total. Thy make no men- 
tion of agent’s commissions, reserves, other 
operating expenses and taxes, but assume that 
the difference between losses and premiums is 
profit for the insuring companies. A few 
months ago a newspaper campaign following 
this line of attack was launched in several mid- 
dle western cities, apparently to further some 
interest which expected to profit by the dis- 
comfiture of the insurance companies doing 
business in that territory, and it undoubtedly 
created a certain amount of adverse sentiment. 

Company executives well know and the pub- 
lic should be made to know that at best only 
a few cents out of each dollar collected in pre- 
miums ever lodge in the underwriters’ treas- 
uries to meet administrative expenses, and that 
in many, many cases deficits are the rule. 

I feel strongly that wherever such untruth- 
ful attacks are made, regional bureaus should 
give equal publicity to the truth, showing, 
amongst other things, that in addition to losses 
and taxes paid in the States, the commissions 
for obtaining the business go to citizens of 
those States, who, in the aggregate, give 
employment to hundreds of thousands and help 
materially to maintain local prosperity. Accord- 
ing to the best estimates, there are about 150,- 
000 active local agents in the United States, 
and if each one employs an average of five 
persons, the total constitutes a host of some 
750,000 people, to whom should be added the 
thousands engaged in carrying on the routine 
of the company offices ant bureaus. Think 
what a force for betterment this is if all work 
whole-heartedly to educate the public and there- 
bp further the welfare of fire insurance! 

Insurance, like every other business, needs 
saner laws and fewer of them, as Governor 
Roland Hartley of Washington, so well said 
in his inaugural this year: 


Business, industry and agriculture are now 
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overregulated and too much governed by a sur- 
plu of law, while labor and private activities 
of all classes of citizens are sufficiently regu- 
lated and protected by existing statutes. The 
people are not asking for more laws. Their 
insistent demand‘is for as little legislation as 
possible. The only kind of legislation they 
want and need at this time is such enactments 
as will effect a reduction in taxation and ecouo- 
mies in expenditure. 

Not many weeks ago an important definite 
step was taken in the direction of betterment, 
from which I hope tangible results will soon 
accrue. I refer to the model rating law pre- 
pared at the request of the fire insurance com- 
mittee of the National Convention of Insur- 
ance Commissioners, following the report of 
our committee on standard rating schedules 
and forms, on existing conditions which pre- 
vent installing and maintaining standard rat- 
ing schedules and forms in all States. The 
suggested measure is not only in the interest 
of better rating conditions, but should also re- 
duce losses, and eventually benefit the public 
by bringing about a reduction in the cost of 
insurance protection. 

At this point I wish to pay my respects to 
the agents as a body. In their National Asso- 
ciation and State Associations, and individually, 
they have countless points of contact with the 
companies organized in this board. They are 
united with us through many common inter- 
ests and co-operate loyally with us in many 
lines of activity having for their object the 
improvement of business conditions and a bet- 
ter understanding of our aims and problems by 
the public generally. 


Co-oPpERATION WitH OTHER ORGANIZATIONS 


The Insurance Commissioners of the various 
States are another body with whom this board 
works in intimate association. In almost every 
instance, these officials are admirable, fair- 
minded, intelligent and conscientious men, 
deeply impressed with their responsibilities and 
most constructive and co-operative with every 
legitimate endeavor. Their helpful disposition 
has afforden us opportunities to make clearer to 
them many of the intricacies of our business, 
frora which much good has resulted. 

During the past two years or so we have 
had the invaluable co-operation of the Cham- 
ber of Commerce of the United States in 
acquainting business organizations, its mem- 
ber bodies (and much of the public, through 
its membership) with facts.concerning fire pre- 
vention and fire insurance, and many instances 
of the mutual benefits ensuing could be cited. 

I believe that all insurance company execu- 
tives should foster contacts with men in other 
lines of business, for with a closer relation- 
ship will come a better common understanding, 
with corresponding benefits to everyone con- 
cerned. The absence of such contacts is wn- 
doubtedly responsible for much of the criticism 
directed against fire insurance. 

In closing, I wish to leave with you the 
thought that little is ever accomplished on a 
large scale without co-operation—team work— 
in which the get-together spirit comes into full 
play. 
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SSS SSS — 
Sell Use and Occupancy 
ane oe PANY, LTD. While fire insurance will rebuild, even keen insurance buyers After 
o1 naon sometimes overlook the necessity for indemnifying against the activities 
100 William St., New York inevitable business loss following temporary suspension of ” 
operations caused by fire. Firemen 
PHOENTX These I 1 by Business Interruption I — 
ese losses may be covered by Business Interruption Indem. ; 
INDEMNITY COMPANY nity, commonly termed Use and Occupancy Insurance, whos theft 3 
75 Maiden Lane, New York covers actual loss of net profits on business prevented and for ile 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, wn rep sine oe i ~ — necessarily continue know 
Rent, Rental Values, Use & Occupancy, Riot & Civil Commotion, during suspension of business. This latter item will include keep his 
Public Liability, Workmen’s Compensation, Burglary & Theft, such specific items as taxes, wages and salaries, interest, insur. ortant | 
Accident & Health, Plate Glass. ance premiums, and contracts. " hn 
O 
2D ODO There is a ready market among manufacturers, wholesale dis- pointed 
tributors and any firms whose existence depends upon their in the 
INCORPORATED 1832 continuity of output and a steady clientele. 
@ ee Fi ° stated tl 
Sell U. & O. in your town—there’s a big and. effic 
Virginia ire and Marine field! Ask the American Eagle Special ee the 
INSURANCE COMPANY OF RICHMOND, VA. Agent for any information you may lack " CS 
January 1, 1925 ane 
Reserve for Unearned Premiums .............. $1,253, 552.74 North E 
sed Liabilities....... EE cisec ein tie eee 308,330.35 A M E R I C A N E A G L E pany, Sp 
SIM RSE isles nicic oeiciersiosrals ania ls $500,000.00 Miller 
Net Surplus...........s 00s. sc... 1,214,259.88 FIRE INSURANCE COMPANY pial 
Surplus to Policyholders................... 1,714,259.88 Home Office: Eighty Maiden Lane, New York, N. Y. now a1 
oe towns O 
aD OMOUBOOES ooo Se a sheik eccouiciou aawbueesiok $3,276,142.97 mium il 
Petite ieaier Se Bfeonyieviee tert [11 cRnesr STURM Cash ty 
J.C. Watson, Treasurer J. M. Leake, General Agent Chairman of the Board Capital: advertis: 
és ‘ k 1 
PAUL L. HAID One Million Dollars o 
: a hen la 
FIRE REINSURANCE TRE lak ” 
N TREATIES : oo 
“AMERICA FORE” elected 3 
Eagle Fire Insurance Co i lows: 
g e Cc mpany New York Chicago San Francisco . 
New Jersey presiden 
F treasure 
Baltica Insurance Co., Ltd. eae 
(Denmark) dresses 
New England Fire Insurance Co. manager 
(Massachusetts) and Jat 
Franklin W. Fort Thomas B. Donaldson ial 
18 Washington Place, Newark, N. J. 
Annual 
The t 
ee Pp surance 
GRAND RAPIDS LABEL CO. day eve 
were \ 
Travele: 
Sisson, 
FOR FOLDER Pg 
SHOWING ELABORATE DISPLAY ent 0 
DEE ie manner. 
Charl 
North 
—— : Is It Insured ? i. 
E WOMAN'S BENEFIT ASSOCIATION Violins, Cellos, Harps and other valuable Instruments Lyman 
ORGANIZED OCTOBER 1, 1902 Insured against “All Risks” wherever located ~~ 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women Saxophones and other Band and Orchestral Instruments 0; W 
The Rates are Adequate Insured Against Fire, Theft and Transit Risks Mutual 
Total Membership is over 268,000 ts «gs tb ward C 
The Reserve Fund is over $19,000,000 Also All Risks’ insurance on Personal Jewelry, Furs, pany 
Its Business Standing is of the Best Fine Arts, Salesmen’s Floaters, Tourists’ Floaters Etc. pee d ia 
ate — ce mass to Women and the Children of its Members | 
ealt rvice at W. B. A. Health Centers W a 
Visiting Nurse Service Free for Sick Members A. F. Ss HA & COMPANY 
Summer Camps and Clubs for Girls New York City "Chicago, Ill. 6 
Has Junior Rose Courts and Cradle Roll for Infants General Agents - ‘All Risks” Department 
Its Reviews are Social and Welfare Centers Ae ’ Has 
Whee fer Sehermation te fail Fire & Marine Insurance Co. | 
MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, ” 
Supreme Commander, Pert Huron, Michigan Supreme Record Keeper, Port Huron, Michigan 
J.E 
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New York Agents Meet 
(Concluded from page 5) 


After reports from the local boards on their 
activities during the year, R. H. Gocdwin of the 
Firemens Fund Insurance Company, at Boston, 
spoke on the making of the automobile fire and 
theft rate. He discussed this subject from 
every angle, and particularly urged the agent to 
know the policy contract thoroughly, and to 
keep his policyholders informed of every im- 
portant detail. 

John D. Henderson of Herkimer, N. Y.., 
pointed out the justification of the local agent 
in the workmen’s compensation field. He 
stated that thorough knowledge of his business 
and efficient service to the policyholder will en- 
able the agent to hold his compensation business. 

Cc. S. S. Miller, advertising manager of the 
North British and Mercantile Insurance Com- 
pany, spoke on “Why Not Duck Eggs?” Mr. 
Miller stated that advertising has developed 
many things that once were a luxury, but are 
now a necessity. He cited instances where in 
towns of a very few thousand inhabitants pre- 
mium incomes were built up by local agents 
of fifty thousand dollars or more by ingenious 
advertising. He stated as an illustration that 
a duck lays an egg and leaves it there, whereas 
a hen lays an egg and advertises it by cackling. 

The same officers of the association were 
elected for the coming year. They are as fol- 
lows: President, Eugene A. Beach: vice- 
president, Ward H. McPherson; secretary and 
treasurer, J. W. Rose. 

Following the banquet Tuesday night ad- 
dresses were made by Ernest Palmer, general 
manager of the Chicago Insurance Exchange, 
and James A. Beha, Superintendent of In- 
surance of New York State. 


Annual Dinner of Insurance Society of 
New York 


The twenty-fourth annual dinner of the In- 
surance Society of New York was held Tues- 
day evening at the Hotel Astor. The speakers 
were William B. Bailey, economist of the 
Travelers Insurance Company, and Francis H. 
Sisson, vice-president of the Guaranty Trust 
Company. Sidney R. Kennedy, retiring presi- 
dent of the society, presided in a very able 
manner. 


Charles E. Case, assistant manager of the 


North British and Mercantile, was elected 
president. The vice-presidents elected were 
Lyman Candee, vice-president, Globe and 


Rutgers; Carroll De Witt, Fred S. James & 
Co.; William Winter, vice-president, Atlantic 
Mutual Marine Insurance Company, and Ed- 
ward C. Lunt, president, Sun Indemnity Com- 
pany. E. R. Hardy was re-elected secretary 
and treasurer. 
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BOSTON AND VICINITY 
Promotion for L. K. Ives.—Louis K. Ives, 
inspector with the New 
England Insurance Exchange and son of 
President Ralph B. Ives of the A£tna Fire, 
has been appointed special agent of the North- 
ern Assurance of England for Connecticut, 
Western Massachusetts and Vermont. He will 
succeed W. M. Howe, who recently resigned 
to go with the Niagara Fire. 

Test Pumps.—Engineers of the New Eng- 
land Insurance [ixchange have been testing 
new pumping engines at Holbrook, Salisbury 
and Freetown, Mass., and Old Orchard, Me. 

Special Agent Appointed—Harris_ E. 
Wood has been appointed special agent of the 
Philadelphia Fire and Marine and the Alliance 
of Pennsylvania for Eastern Massachusetts and 
Rhode Island. Mr. Wood joins these com- 
panies as of June 1, and will be located with 
special agent Joseph F. Gough, who will con- 
tinue to represent the Insurance Company of 
North America and the National Security. The 
change is in keeping with the organization’s 
policy of development and service. Mr. Wood 
for many years has been associated with the 
Springfield Fire and Marine. 

Change in Rules.—The 
changes in the brokerage and agency rules, 
with special reference to a recommendation 
thit the requirement of a broker’s license as a 
necessity for suburban or. Boston district agent 
be taken from the rules, were discussed at 
length at a special meeting of the Boston Board 
The matter was referred to 


for some time an 


questions of 


held last week. 
another meeting. 


SUGGESTS MANY AMENDMENTS 


C. J. Doyle Attends Hearing on Dailey Bill 
Recodifying Illinois Insurance Law 


Cuicaco, Itt... May 25.—Resumption of the 
hearings on the Dailey bill which recodifies the 
present insurance laws of Illinois took place 
last Friday and Saturday at the La Salle Hotel, 
Chicago. Among those to appear before the 
committee of the Illinois Senate was C. J. 
Doyle of Springfield, associate counsel for the 
National Board of Fire Underwriters, spokes- 
man for the fire companies, who offered for 
consideration of the Senators more than twenty 
amendments to the Dailey code. Senator 
Dailey in commenting on suggestions made by 
the various insurance interests—life, fire and 
casualty—stated that he believed the amended 
code based on the suggestions advanced would 
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be ready for 
that the measure would be put up for passage. 

At the outset of the hearing Mr. Doyle said 
that the fire companies were in hearty accord 
with the ideas advanced by Senator Dailey 
relative to recodification of the Illinois laws. 
The companies, he said. would lend their aid 
in furthering the passage of the Dailey code, 
with the amendments as suggested. 


submission within a week and 


Arkansas Agents Meet 

Hor Sprines, Ark., May 23.—More than one 
hundred and fifty insurance men of the State 
gathered here May 20 for the twenty-fifth an- 
nual convention of the Arkansas Association of 
Insurance Agents. Gov. Tom J. Terral of 
Arkansas, FE. M. Allen of Helena, Ark., and 
others were on the program for the first day’s 
meeting. The meeting was called to order by 
Guy R. Farris, Conway, Ark., president. 

Holding its mecting in healthful Hot 
Springs, the delegates experienced true Arkan- 
sas hospitality and thoroughly enjoyed the 
various social features. 


Five Local Agents Made Directors of 
Excelsior 


On Friday last the Excelsior Insurance 
Company of Syracuse elected five more directors 
to fill up the new board and executive commit- 
tee. All five men are local insurance men and 
are given as follows: Gilbert T. Amsden, 
Rochester; Clinton J. Ayres, Saranac Lake; 
D. Edwin French, Auburn; James P. Doyle, 
Oswego, and Edward L. Haskell, Oneida. As 
Frederick V. Bruns, president of the company, 
and a number of others, totaling eight of the 
nineteen members of the board, are all local 
agents, it is proposed to elect directors of the 
same class at a later date to fill present vacan- 
cies. The action is in line with the policy an- 
nounced by Mr. Bruns on his election to the 
presidency. 

The second report of the two examinations 
made by the New York Insurance Department 
indicates the comfortable financial position 
in which the new management of the Excelsior 
finds itself. The increment in resources is due 
to the increase in capital to $500,000 by the 
issuance of 60,000 additional shares of $5 par 
to Mr. Bruns as trustee. Subsequent to the 
issue $300,000 was paid into the company on 
account, and the directors recently reduced the 
capital to $200,000, thereby establishing a sur- 
plus fund cf $300,000. 





Has paid losses for 
over 50 years 





J. HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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INCORPORATED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1924 


RR iran elite walamn Wut wana Gees cuauical $41,521,283 .17 

I id i a i ine wing Ging pomtiaeie 36,164,159 .74 

RCaMMtal Aad SUPDINS. ....i6.ccccccccccsccccoewe 5,357,123 .43 

ARSUTANCE 31 FOLCE 0. onesies csecscvesevccess 273,540,675 .00 

Payments to Policyholders...............ee0 3,036,319 .80 
Total Payments to Policyholders since 

AOR RMIZATION 6.2). c0s0 <sesioc sacs ie $35,784,215 .15 


JOHN G. WALKER, President 


OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. ‘THE WEST. 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 
pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to either— 


Gaylord Davidson, Agency Manager, 
John W. Dragoo, Secretary, 
J. H. Leffler, President. 
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HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 
The 65th Annual Report shows: 





Premiums received during the year 1924..........cccccceecs $8,003,453 
— to Policyholders and their Beneficiaries in Death 
laims, Endowments, Dividends, etc...........ceccceees 6,321,524 
REI eas aici a was nia nies jo iv'n wo seis 0.0 wie ein one's 2,801,996 
Actual Mortality 62.4% of the amount expected. 

SONNE MEMES S555... srov1s'n'5' acs close ices wine oew'cee sie ee o's 260,530,414 
EEO MIEN 6 civic soivis wen cicson sib isin aa wusie we sis cerwiewes.e 61,457,218 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 















ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over $180,000,000.00 
Assets Over $13,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to per tA ia Agents 

3. Real Home Office Cooperation 








WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C, 




















THE COMPANY. 


THE MANAGEMENT. 


THE TERRITORY. 


MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


and influential business men in Kansas City. 


and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary 


Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 











Backed and endorsed by the most substantial 





Practical insurance men of long experience 


OKLAHOMA, 
The best territory 


Full Home Office co-operation enables our agents to 
succeed. ; 
Desirable territory open to men of ability. 
ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 


CLARENCE J. DALY, President. DENVER, COLORADO 




















PUBLICATIONS OF C. & E. LAYTON 
The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 


jects Senp Ten Cent Stamp FoR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 








NEW and up to date pores 
contracts. REAL SERVIC 

toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 


DES MOINES, IOWA 

















ARE YOU THE MAN? 


if you are and can prove it, an unusual opportunity awaits you. An estab” 
lished and progressive Life Insurance Company (not now represented) 
intends to open a Branch Office at 


WILKES-BARRE, PA. 
It offers—TO THE RIGHT MAN-—an exceptional 


proposition. 
The man we want must have a clean and commendable record. He should 
also know how to select, train, and stimulate agents. 


Compensation will include generous commissions and renewals, with either 
a liberal drawing account or salary and expenses. 

If you can “‘fill the bill,’’ write and tell us all about yourself. Your con- 
fidence will not be violated. 


Address Wilkes-Barre, care THE SPECTATOR. 


LONDON GUARANTEE & ACCIDEN 














THE SIGN OF GOOD CASUALTY INSURANCE 





‘ G d dd TAN 


ta 


Established 


Head Office 85 Fifth Ave., New York 
C. M. Berger, United States Manager 
Philadelphia Branch Office 


Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers. 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILB LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ge 1869 ‘ 
CO,, Ltd., ENGLAND 


145 Milk Street, Boston, Mase. 
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VALUABLE GUIDE FOR THE 
INSURED 


The Fire Insurance Pocket Index Has 
Served Policyholders for Over 
Half a Century 


PUBLIC NEEDS FURTHER EDUCATION 
ON INSURANCE 











The Wide Distribution of This Fire Chart 
by Companies and Agents Will Help to 
Convince Insurance Buyers of the 
Narrow Margin of Profit in 
Fire Insurance 

The Fire Insurance Pocket Index is not 
only a publication of and for the business of 
insurance; it also, and essentiaily, directly 
assists the education and information of policy- 
holders, and those to whom policies may be 
offered as security for loans. John B. Morton, 
the late Henry Evans, and many prominent fire 
insurance executives have often expressed the 
need of keeping the public informed regarding 
the insurance business. Mr. Evans, in par- 
ticular, constantly urged fire insurance com- 
panies to continue, and to increase, the distribu- 
tion of fire insurance statistics and educational 
matter to the public, with a purpose to show 
the character of the protection given and the 
narrow margin of profit made in the business. 

The fact that the Fire Index is an inform- 
ative policyholders’ publication as well as a 
book devoted to the interests of the com- 
panies, agents and brokers, has occasionally 
been overlooked. The educational and statis- 
tical value of the Fire Index is nation-wide, and, 
in addition to those copies which are purchased 
by the insurance companies, it numbers among 
its purchasers and users many different classes 
of business subscribers, such as railroads, 
national banks, savings banks, trust companies, 
building and loan associations, private bankers, 
and stock-brokers, manufacturers, contractors, 
lawyers, merchants, mortgage companies, audi- 
tors, investment companies, general publishers, 
public officials, credit-rating institutions, etc. 


Usep By FinancraL INSTITUTIONS AND 
MortTGAGEES 

An important part of the service of the Fire 
Insurance Index is its wide use for reference 
by financial institutions, mortgagees, and their 
legal representatives, to determine the accept- 
ance or rejection of policies offered by mort- 
gage borrowers. 

Many of the fire insurance companies, gen- 
eral agents and more prominent insurance 
brokers, widely and wisely distribute the Chart 
So as to reach thousands of their customers. 
Other more conservative companies which, 
from an alleged economical standpoint, do not 
want two or three excess copies of the Chart 
to fall into the hands of one agent, un- 
fortunately overlook the desirability of adver- 
tising the fire insurance business, themselves 


and their agents, by thus reaching the public 
direct. 


Cuarts PresENTED TO PoLICYHOLDERS AND Br; 
Property OWNERS 
As a matter of fact, it has been the practice 





of some companies and many agents to supply 
Charts to policyholders and prospects since the 
publication was established. The best interests 
of the insurance business are served by such 
procedure, and it is as illogical to speak of 
wasteful duplication in the distributien of the 
Fire Index as it is to say that there is waste- 
ful duplication by having several companies 
represented in a single agency. The truth of 
this was recently borne out by the action of 
one foresighted officer, in charge of publicity 
in a fire insurance company, who increased his 
order for the Fire Index several thousand 
copies in order that his agents would not only 
have sufficient copies for their own use, but 
would have enough to distribute to worthy 
policyholders who were anxious to check the 
financial stability and prestige of the companies. 
It has long been the custom of some com- 
panies to order sufficient charts to distribute to 
certain classes of the insured, and numerous 
national and savings banks and trust com- 
panies have shown their appreciation of this 
courtesy. Moreover, the number of orders for 
the Fire Index which are constantly sent direct 
to the publishers from property owners shows 
the demand on the part of corporations and 
other policyholders for this publication. 

If all the companies can be persuaded to 
act in concert to assist in general public dis- 
tribution, the publishers will be able to circu- 
late hundreds of thousands of copies of the 
Fire Index annually, into the hands of the 
public, every prominent policyholders of which 
is anxioos to receive and refer, as occason of- 
fers, to the contents thereof. 


PoLicyHOLpErRs HiGHLy ENporsE THE FIRE 
INDEX 

Note the following letter received by Tue 
SPECTATOR from the Bradford Oil Refining Co., 
Bradford, Pa., and dated May 14, 1925: 

When one desires to ascertain the relative 
credit risk involved, they usually turn to 
Dun’s or Bradstreet’s. 

In the same way we look to the comparative 
value of our coverage by referring to your 
Fire Insurance Pocket Index. 

It is for this reason that we send forward 
for a copy each year, and have found it very 
valuable as a guide in placing our coverage. 

We recently sent out letters tec a hundred or 
more policyholders on our books who purchase 
the Fire Index and our other publications ask- 
ing what use they make of this chart. We 
have not space in this article to quote from the 
nearly 100 per cent of replies received, most 
of which testify to the value of the Fire Index 
similarly to the letter of the Bradford Oil Re- 
fining Co., or in words like the following 
letter received from Edwin A. Ames, presi- 
dent of the Dime Savings Bank of Brooklyn, 
under date of May 13, 1925: 

Permit me to congratulate Tur SprcraTtor 
upon the production of your very useful pub- 
lication, “The Fire Insurance Pocket Index,” 
which must be of valuable service to all finan- 
cial and business houses. 

Practically every business man is interested, 
to a greater or lesser degree, in the standing 
and stability of fire insurance companies, and 
desires to check up regularly on the institutions 
in which he carries insurance, or in which his 
debtors may be insured. 

I recognize the value of the Fire Index for 
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daily reference by financial institutions, in- 
cluding savings banks, mortgagees generally, 
and their legal representatives, to determine the 
acceptance or rejection of policies offered by 
mortgage borrowers. 

The head of our Mortgage Department has 
thus used the Fire Index for many years, and 
our experience has proved that we have been 
justified in relying on the contents of this fire 


insurance chart. ; ; i 
Many letters received at this office contain 


sentences like the following: “The insurance 
agent who places and takes care of our insur- 
ance has for many years past presented us with 
a copy of The Fire Insurance Pocket Index,” 
etc., etc. 


ADVERTISING D1RECT TO THE PUBLIC 

The National Board of Fire Underwriters, 
representing the fire insurance companies, itself 
set an example, a few years ago, by advertis- 
ing insurance direct to the public, and the com- 
panies generally could not do better in further- 
ing this aim than to increase the practice of 
distributing the Fire Index, through their 
agents, to policyholders. 

Insurance literature to be effective must be 
unbiased and impartial, and for that reason 
has a greater value when emanating from an 
independent source which presents the facts, 
whether they be statistics or arguments, with- 
out fear or prejudice. An insurance company 
issuing literature on broad lines to advertise 
itself as well as insurance, may justly scorn 
a charge of bias in preparing and publishing 
such data; but the interested public will in- 
variably accept and be most favorably im- 
pressed and influenced by authentic and in- 
dependent reports and publications in passing 
upon the merits of an insurance company, plan 
or policy. 

In sending out the Fire Index annually, com- 
pany managers will act wisely in instructing 
their publicity departments to place this pub- 
lication liberally in the hands of their agents 
and see that copies are supplied to all deserv- 
ing customers, thus putting the insured under 
obligation to the agent. ; 

As the largest insurance publishing house 
in the world, The Spectator Company main- 
tains an extensive Research Bureau of Insur- 
ance, studying every kind of coverage, and has 
unrivaled facilities for compiling, producing 
and distributing statistical and educational in- 
surance publications and literature. 


Insurance Square Club Membership Again 
Increases 

The Insurance Square Club of the city of 
New York held its regular monthly meeting at 
the Caledonian Club House, Seventh avenue, 
New York city, last week. During the course 
of the meeting fifteen candidates were initiated. 

At the conclusion of a most satisfactory 
gathering President George W. Graham ap- 
pointed with the approval of the members 
present, Fred T. Hollister, first vice-president ; 
Frederick A. Marsh, secretary, and James S. 
Russell, Jr., past president, to accompany him 
as delegates to attend the convention of the 
National League of Masonic Clubs to be held 
at Grand Union hotel, Saratoga Springs. 
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Prominent Agents and Brokers 


Actuarial 








Actuarial 





Se. 





LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 











COPELAND and COTHRAN 
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F. M. SPEAKMAN, C.P, A, 




















Actuarial 








Aemaee Bodp Ante Ratios Unive ew dmeterien CONSULTING ACTUARIES CONSULTING ACTUARY 
Fidelay. i | Stal a Southeastern Trust Building BURNS & SPEAKMAN, Certified Public Accountants 
is a BROKERS’ LINES SOLICITED ATLANTA, GEORGIA THE BOURSE PHILADELPHIA 

ABB LANDIS 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D.C. | NASHVILLE, TENN 
10 Jackson Place, N.W. Independent ~ Lif Bulle 























Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
8@ BROAD STREET NEW YORK 








FREDERIC S. WITHINGTON 


PLA. LA. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Bliv4i. & Main St., Kansas City, Mo. 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA, 





























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 














Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street 





New York 











DONALD F. CAMPBELL 


CONSULTING ACTUARY 
160 No. LA SALLE ST. Telephone State 7298 

















Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service” 
10 So. La Salle St. Chicago, Ill. 
References Covering Past 23 Years 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
woe & Industrial and Special Classes 
RKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


5 BROADWAY NEW YORK CITY 








I, M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 























GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 




















CHICAGO 25 FRANKFORT ST. NEW YORK 
FRANK J. IAIGHT T. J. McCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 
ee Shanmees Wie. ee _ Colcord Bidg., OKLAHOMA CITY, OKLA. 














Workmen's Compensa 1600 Bankers’ Trust 8id 
Labi and Caray Li Paiiedeipnte ' 
Statisticians 
Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 
sirable. 


Phone: JOHN 1090 
New York City 


50 John St. 
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H. A. Smith Re-elected 


(Concluded from page 11) 
work of the International Law Association as 
jodied in the York-Antwerp Rules 1924 as 

a great step forward in providing international 
uniformity in the definition and adjustment of 
general average losses. Although it recognizes 
that the said rules are an improvement over 
the York-Antwerp Rules 1890 this Chamber is 
unable to recommend the adoption ot the York- 
Antwerp Rules 19024 without modifications. 

Further Resolved, That a copy of these 
resolutions be delivered to the American 
Branch of the International Chamber of Com- 
merce and the American Branch of the Inter- 
national Law Association, requesting that they 
take steps to arrange for an international con- 
ference to revise the York-Antwerp Rules 1924 
so that they may receive universal approval 
and adoption. 

The progranr for the 
three speeches by as many Insurance Commis- 
sioners, each along of 
James A. Beha, Superintendent of Insurance 
of New York, had for his topic, “Life Insur- 
ance and Health Conservation.” Pointing out 
the tremendous size and semi-public character 
of the life insurance business, he developed his 
talk along the line that each policyholder has 
certain definite obligations, among which is the 
maintenance of his own health and that of 
other policyholders. He estimated that 
year that a policyholder adds to his expecta- 
tion of life means about $70 to the insurance 
company, a sum which eventually finds its way 
back into the policyholders’ pockets. It is thus 
evident that health conservation is a_ thrifty 
proposition for all concerned. Mr. Beha 
ferred in glowing terms to the work of the 
various life insurance companies in the field of 
health conservation and expressed the convic- 
tion that this work would be enlarged rapidly. 

George W. Wells, Commissioner from Wis- 
consin, spoke on “Casualty Insurance and Acci- 
dent Prevention.” Mr. Wells touched upon a 
variety of subjects, including the tendencies 
toward State insurance. He spoke enthusiastic- 
ally of the work of various local chambers in 
the interest of accident prevention and outlined 
a program which might well be followed by 
others. 


eml 


aftertioon included 


lines conservation. 


pach 
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Stacey W. Wade, Commnssioner from North 
Carolina, read a paper on fire prevention, a 
subject which he is thoroughly capable of han- 
dling. His address is liberally extracted upon 
page four of this issue. 

Among those present were noted the follow- 
prominent insurance men. Walton L. 
Crocker, president, John Hancock Mutual Life 
Insurance Company; Jesse S. Phillips, general 
manager. National Bureau of Casualty and 
Surety Underwriters; H. A. Smith, president, 
National Fire Insurance Company; John W. 
Clegg, president, National Association of Life 
Underwriters; John L. Shuff, home office gen- 
eral agent, Union Central Life Insurance Com- 
pany: Edward A. Woods, manager at Pitts- 
burgh for the Equitable Life Assurance So- 
ciety of the United States of America; E. J. 
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Clark, manager at Baltimore for the John 
Hancock Mutual Life Insurance Company; R. 
C. Rathbone, former president, Fire, Marine 
and Liability Brokers Association ot New 
York City; F. Highlands president. 
Maryland Casualty Company; Nelson D. Sterl- 
ing, vice-president, Fidelity and Casualty Com- 
pany; Robert Lynn Cox, second vice-president, 
Metropolitan Life Insurance Company; Wil- 
lard I. Hamilton, vice-president and secretary, 
Prudential Insurance of America; Thomas F. 
Moffatt, president, National Association of In- 
surance Agents; Thomas W. Blackburn, secre- 
tary and counsel, American Life Convention; 
Charles Palmer, manager at Wilmington, Na- 
tional Life of Vermont; H. E. Babcock, edi- 
tor, Federation News; B. N. Carvalho, vice- 
president, Rossia Insurance Company of Amer- 
ica; William BroSmith, vice-president, Trav- 
elers Insurance Company; James W. Henry, 
president, National Association of Casualty and 
Surety Agents. 


Burns, 


Executive Committee Report 
(Concluded from page 29) 
December, 1921, was sound and should not be 

changed. 

The National Board of Fire Underwriters 
has always occupied leased quarters, for ten 
years in its present location. During a con- 
sideration of other quarters a plan developed 
for housing the major insurance organizations 
in New York city in a building to be owned by 
our member companies and known as the Na- 
tional Board of Fire Underwriters building. 
The suggestion met with cordial approval of 
the executive committee, and a sub-committee, 
consisting of President Smith, T. H. Ander- 
son, C. G. Smith, the chairman of this com- 
mittee and the general manager, was appointed 
to study the proposal in all its aspects, and if 
the plan was considered to be scund, to recom- 
mend voluntary individual company investment. 
The stock issue was over-subscribed, the Na- 
tional Board of Fire Underwriters Building 
Corporation was incorporated, the site at John 
and Gold streets purchased, and construction is 
now under way, with every assurance that the 
building will be ready for occupancy in May, 
1926. Practically all the space in the building 
has been rented. The success of the entire 
undertaking was assured from the first because 
of the splendid support of our members and 
the enthusiasm with which the Board of 
Directors developed the details. The building 
will indeed be a monument to the National 
3oard of Fire Underwriters and will exemplify 
the latest developments in fire-resistive con- 
struction and protection. 

New Orleans News-Letter 

New Orteans, LA., May 25.—Four men were 
placed under arrest and charged with arson a 
few days ago by the State Fire Marshall, who 
feels that sufficient evidence to convict will he 
forthcoming at the proper time. 

The Fire Marshall is showing commendable 
zeal in the conduct of his important office, and 
is receiving the fullest co-operation. 

A Correction 

Through a typographical error on Page 9 
of the issue of Tue Spectator for May 14, the 
examined new April business of the Farmers 
& Traders Life Insurance Company of Syra- 
cuse was shown as being over $11,000,000. It 
should have appeared as being over $1,100,000. 
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Cutting the Cost of Auto Insurance in Half 

A booklet which is bound to interest auto- 
mobile owners and aid agents in writing more 
and larger lines of automobile insurance, is 
that entitled Cutting the Cost of Auto Insur- 
ance in Half, written by Herman A. Bayern 
and published by The Spectator Company. Mr. 
Bayern specializes in automobile insurance and 
is a recognized expert in that line, and his 
little book contains a great amount of informa- 
tion of value to both the buyer and the seller 
of motor insurance. 

Concerning Mr. Bayern’s book, Clarence 
Axman, editor of The Eastern Underwriter, 
says: “Our opinion, personal and otherwise, 
regarding your book is that it is all O. K. 
Everybody ought to have a copy of it who is 
interested in automobile insurance selling.” 


S. E. U. A. in Annual Session 


(Concluded from page 31) 
membership at this meeting: Concordia Fire 
Insurance Company, Milwaukee; Milwaukee 
Mechanics Insurance Company, Milwaukee Un- 
derwriters, both of Milwaukee; National 
Union, Pittsburgh, Stuyvesant Insurance Com- 
pany, New York; Pacific Fire Insurance Com- 
pany, New York; New Jersey, Newark; 
Bankers and Shippers, New York; Allemania, 
Pittsburgh; Peoples National, Philadelphia: 
Bankers and Merchants, Mississippi; New 
3runswick, New Brunswick, N. j.; Assurance 
Company of America; New York; Century, 
Edinburgh: British General; American Na- 
tional of Columbus, Ohio. The five companies 
elected by bulletin were: Petersburg Insur- 
ance Company, of Virginia; Rhode Island 
Insurance Company, Providence; Merchants 
Insurance Company, Providence; Union Fire, 


of Paris; Abielle, of Paris. 





PERSONAL ITEMS 





W. <A. Marsh of Indianapolis, known 
throughout Indiana and adjoining States as a 
sales force organizer and manager of ability, 
has taken up his new duties as agency manager 
of the Business Men’s Indemnity Association, 
a local health and accident company, with home 
office at 700 Kahn building. Mr. Marsh has 
made a thorough study of organizing methods, 
and for several years has been in charge of the 
agency work of a local casualty company. 

Robert Leck, Jr., prominent Richmond, Va., 
local agent, sails this week for a month’s visit 
to Ireland and Scotland, where he will visit the 
homes of various ancestors. Mr. Lecky will 
be accompanied by his son, Prescott Lecky, a 
professor of psychology at Columbia Uni- 
versity. 

C. W. (Pop) Brandon, president of the Col- 
umbus Mutual Life Insurance Company, Colum- 
bus, Ohio, is on an extended agency trip 
throughout the East. He plans to visit the 
company’s agencies at Philadelphia, Baltimore 
and Washington. In each city there will be a 
banquet and convention, at which all the agents 
of the company in the city will be present. 
Plans will be discussed and outlined in connec- 
tion with the company’s program of activities 
for the coming year. In addition, Mr. Brandon 


will visit other points in the East with the view 
of establishing new agencies. 
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By the principles expressed in the 


A. Ten Commandments. 


C. The Apostles’ Creed. 


Employer through 











Civilization Is At Its Best 


When Dominated 


B. The Sermon on the Mount. 


The best instrumentality science has been able to develop to put these principles into practice is the science of 


LIFE INSURANCE 


Protection, Income Perpetuation, Pensions, Endowments, Educational funds and the benefits to Employee and 


Group Insurance 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


Louisville, Kentucky 


Has for 19 years given study to policy forms 
and figures in order to present the best. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE, KENTUCKY 


Is a Good Company—Clean—Strong—Progressive 


Opportunities open for a few General Agents of Financial Responsibility. 


= 


Because they inspire 


—Independence instead of Dependence. 
—Care for one’s own. 

—Service for one’s day and generation. 
—The elimination of poverty and evil. 


















HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 








PUBLIC LIFE 
INSURANCE 
COMPANY 











Field Annuals 


and 
e e 
Insurance Directories 

for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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possible. 





realize the maximum earnings on his effort.” 





Age Limits 








“‘Easier For The Agent’ 


‘“‘Not once during the last two years has it been necessary 
for me to go to the trouble and expense of placing any policy 
with an outside company. If it could be placed at all, it 
could be placed in the Union Central. 


‘“‘The salability of the Union Central’s substandard insur- 
ance and the Company’s low rejection rate have made this 


‘‘That is the sort of service the agent likes, because it makes it easier for him to 


—one of the Union Central Managers. 


Less than 7% of the applications presented to the medical department last year 
were rejected. In spite of this very low rate, the Union Central continued to maintain 
its enviable record of low mortality. Thus, increased efficiency in medical selection 
has benefited the Union Central Agent without decreasing the high rate of dividends. 


The Union Central Life Insurance Co. 


Amount 


10 - 65 Cincinnati, Ohio $500-$500,000 
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WANTED 


General Agents in Michigan Territories 


The Company......Old Line Legal Reserve 
Insurance in Force......... $160,000,000.00 
Potscy Line.......... Complete and Modern 


Double Indemnity; Income Disability; 
Monthly Premiums; Non-Medical Applica- 
tions; Low Premium Rates; Registered Pol- 
icies. 


Home Office Co-Operation; 
Attractive Contracts 


Write Box 300 Care of THE SPECTATOR 























THE SPECTATOR 





| 








JOSEPH FROGGATT & CO. 


INC, 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 


NEW YORK 





. 


NEWARK,N. J. 
Globe Building 


CHICAGO 
Insurance Exchange Building 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 


1925 AUDITS 


Some years ago the value of 
having Public Accountants audit 
the affairs of companies at least 
once a year was not generally 
recognized, but now it is the ex- 
ception to find a company which 
is not regularly audited, and 
many have adopted the plan of 
a monthly, quarterly or semi- 
annual audit. 





In these busy days, executives 
are too fully employed to give 
close attention to the details of 
the business and they, together 
with their Directors, believe it 
is their duty, in properly safe- 
guarding the interests of their 
stockholders, to have the details 
of their business examined by 
independent Auditors at least 
once a year. 


When considering your ar- 
rangements for 1925 we should 
be glad to have an opportunity 
of discussing this matter with 
you. 


JOSEPH FROGGATT, 


President. 











INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E.. Younc, B:A., F-R:A.S. 





Third Edition—Revised and Enlarged 





Mr. Youne’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance 
specially adapted for the use of the underwriter, student and bus. 
ness man. It has been adopted asa text-book by Yale University, 
In the THrrp EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.004 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youns, B.A., F.R.A.S., and RicHarp Masters, A.C.A, 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr, 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YounG, and are elaborated in succeeding chapters by Mr. Masters. 
The general, life, firey marine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth, 








Price, post paid, $1.75 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.00 








Accountancy. By Francis W. PrixLey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages, 


Price, post paid, $2.25 





Pitmans Secretary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) 

Price, post paid, $1.50 





Principles of Marine Law. By LAwrENCE DuCKWoRTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 





Office Organization and Management. By Lawrence R. 
DicksgE, M. Com., F.C.A., and H. E. Bian. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management an 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
QNBURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK 
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American National Insurance Company 


OF GALVESTON, TEXAS 


W. L. Moody, Jr., President 


Shearn Moody,Vice-President 


W. J. Shaw, Secretary 





FINANCIAL STATEMENT, JUNE 30, 1924 





ASSETS LIABILITIES 
Reali Pstate OWwiled > os:015:cie.< eo wrererciaie eolalse cslere’s $1,104,974 .53 Net Reserve (American Experience Table 3 & 
Mortgage Loan (1st Lien on Real Estate)..... 6,516,988 .73 re gS | ee (teste ee eee eens . - $15,035,159 .00 
CEE RN yc 5 cna ohn $ave ous cs. 0'o: 25,000 .00 Reserves for Death Losses in Process of Adjust- 
Loans to Policyholders (on this Co’s Policies).. 1,816,922 .97 ment Adjusted and Unpaid SRE 131,313 .00 
d d Stocks 6 876.621 55 Reserve for Taxes and Depreciation.......... 143,694 .88 
ne cig ere ee 1416770 99 — RANG S ae «oc Scnwewas nana 215,658 .45 
Certificates of Deposit (demand)............. 24,844 .00 — Dp eat ie dSu ine... eee aee ae 
Interest Due and ACCliued «.. . 6 ceieisc cc isiee «0s 375,273 .54 aint tae ae 
Deferred and Uncollected Premiums \net)..... 376,012 .00 Surplus Security to Policyholders............. $3,007,582 .98 
GRRL ASSETS | o.oa:aserc.6 Vic ie coare oi onwleerh Ooi $18,533,408 .31 "ROGAN Labtec cosa cnc cevieowunwoaen $18,533,408 .31 
GAINS MADE DURING FIRST HALF 1924 
INCREASE, FRU INSURANGCE. PNG FORCE io csccsickdcsd Bicsidos cewisial’s dale hie biwld el S loose hada cciawieweadeowaceucade $16,722,438.00 
DRC E LI Fe Ve i es eg. 0 sine aiizu es oes 0s dees Siteuec alguenedlas Goa: Sh QLascelah adh dual mieltble'o orate: oi al'w-ai wl anal operate arelerciareratatale 1,462,819.82 
INCREASE IN: SURPLUS SECURITY TO POLICYHOLDERS. . «ose cscs cicccbaidacciscevceccewsbeeeecuaadeciee's 138,411.53 
INSURANCE IN FORCE JUNE 30, 1924 TOTAL PAID POLICYHOLDERS SINCE 
$231,759,842.00 ORGANIZATION 
ORDINARY LIFE, INDUSTRIAL LIFE AND $15,285,539.37 


ACCIDENT INSURANCE TO MEET THE 
REQUIREMENTS OF EVERY INSURABLE PERSON 


ADMITTED ASSETS 
$18,533,408.31 


HOME OFFICE BUILDING 
OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 
GROSS INCOME AVERAGES $726,612.00 PER MONTH 




















They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 





peal. But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 


A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need 


Peoria Life Insurance Company 


Peoria, Illinois 











PROFITS FROM YOUR 
PAYMENT PLAN 


When ready funds are none too 
abundant, an easy payment plan 
is a great business getter. 





A series of small deposits, fitting into the monthly 
budget plan of the household, meets a ready welcome 
where a large annual premium would not be considered. 


The Monthly Premium Plan of The Lincoln National 
Life Insurance Company is aiding its field men to get 
the business these days. 


Because The Lincoln Nationai Life gives its agents every 
aid in securing business and extending service, it pays to 





LINCOLN) 








The Lincoln National Life Insurance Co. 


‘*Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 


Now More Than $360,000,000 In Force 
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THE SPECTATOR COMPANY 
135 William Street, New York 


EXAMINATION for which .... 
$9.00 net. 


(OTC) ae pad ea sae oeaes 


eee — 


LIFE ; 
INSURANCE 
EXAMINATION 


eee 


Foxworthy 


ILLUSTRATED 





HIS is the first book of its kind in 19 

years. It is more complete and exten- 
sive than any ever published in the history 
of life insurance examination. It goes into 
the scientific basis of disease deeply, not 
superficially. It gives the latest advances 
in insurance medicine, the latest laboratory 
technic, the latest method of handling 
doubtful cases, and the latest ratings of the 
sub-standard risks. Shows how to organize 
and conduct the medical department, and 
tells the Medical Director what to do in 
every disease. Gives the opinions of many 
experts in each line rather than the limited 
opinion of one man. It has hundreds of 
features that will appeal not only to every 
examiner, but to every one connected with 
life insurance. A book that has long been 
needed. 


Please send one copy of Lire INSURANCE 
agree to pay 


(AGGEESS).. 600 ccc esas 





Insurance.” 


The book covers: 





Life Insurance 


Examination 


Edited by Frank W. Foxworthy, Ph.B., M. D. 


Formerly Chairman Medical Section, American Life Convention, President of American Assn. 
= of Medical Examiners, Chief Surgeon Indiana National Guard, Major and Surgeon U. S. V.; 
oo At Present on Staff Methodist Episcopal and City Hospitals; Associate Editor ‘‘Medical 

For many years a Medical Director, A Medical Referee, and a Medical Examiner, 


In Collaboration with Over 40 of the Leading Life Insurance 


Experts and Pathologists 


General Instructions to Examiners, Etiquette of Medical 
Examinations, Examination of Women, The Mouth—Nose 
—Throat—Ear—Eye, Respiratory System, Tuberculosis, 
Cardiac Condition, Heart and Blood Vessels, Abdomen, 
Nervous System, Endocrines and Visceral Nerves, 
Pressure and How to Take It, Diagnostic Value of Sphygmo- 
manometer, Syphilis, Focal Infection, Goiter, Goiter and 
Life Insurance, Postoperative Risks, Malignant Epithelial 
Neoplasms, Urinalysis, Examination for Albumin and Casts, 
Laboratory 


Albuminuria and Cylindruria, Glycosuria, 
Procedure. 


Life Insurance in the South, Hazards of Tropical Risks 
Army Service as an Insurance Problem, Numerical Methods 
of Valuing Lives for Insurance, Insurance of Substandard 
Lives, Relation of Build to Mortality, Examinations for 
Health and Accident Insurance, Selection of Risks for Dis- 
ability and Double Indemnity Benefits, Health Conserva- 
tion, Insurance Welfare Work, Inspection Reports, Fraud, 
Legal Aspects, Influence of Occupation on Life Underwrit- 


ing, Postponement in Disease. 


738 pages, 6x9, with 156 illustrations, mostly original, and 


special inserts. Price, cloth, net, $9.00. 


THE SPECTATOR COMPANY 


Chicago Office 
Insurance Exchange 


Selling Agents 


History of Life Insurance Examination: 
Examination and Inspection of Industrial Insurance, Group Insur- 
nace, Fraternal Insurance, Relation of Agent to Medical Examiner, 
Organization of Medical Dept., Medical Director, Medical Referee 
Medical Examiner. 


135 William Street 
New York 
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SHORT CUTS 
AND GOOD WILL 


Neither a satisfactory nor an enduring relationship 
of good will between a business and its patrons is 
created on the basis of short cuts or expediency. 


For seventy-nine years we have been building the 
good will structure of good service upon which our 
present progress is founded. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 











Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 - 





1865 SIXTY YEARS OLD 1925 


Provident agents in their approach have 
the aavantage of the national advertising of 
the Company which is striking and original, 
and also of a Direct Mail Campaign. | 

















MUTUAL TRUST LIFE 
INSURANCE CO. 


OF CHICAGO 


—Issues regular policies from ages 10 to 65. 


—Writes a special Business and Professional Men’s 
policy. 


—Issues a Special Ordinary Life with many attractive 
conversion options. 


Writes Child’s Endowments at all ages. 
-Offers an attractive Income Bond policy. 
—Grants a new Disability clause, which is a winner, 


—For agency openings, address the Home Office, 
The Chicago Temple Building, Chicago, Illinois. 








THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 


Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 

















Insurance 


26 Exchange Place 





Telephone Bowling Green 0290 


Company 


Stocks 


Our Analytical Comparison Sent on Request 


Gilbert Eliott © Co. 


Members New York Stock Exchange 


New York 
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RELIABLE CONNECTIONS WANTED 
American Equitable 


Assurance Company of New York 


Metropolitan Assurance 


Underwriters of New York 


New York Fire 


Insurance Company of New York 


Large Capacity on Fire, Tornado, Use 
and Occupancy and Allied Lines 


Losses Paid in Allied Companies Since Organization— 


$24,580,518.90 








Apply to HOME OFFICE, 92 WilliamSt., New York 


a 


~ LIBERTY NATIONAL LIFE INSURANCE Co. 
CAPE GIRARDEAU, MO. 


OLD LINE—LEGAL RESERVE 
PARTICIPATING—NON-PARTICIPATING 
STANDARD—SUB-STANDARD 


NON-FORFEITABLE RENEWAL CONTRACTS 


General Agents Wanted 
In 
Illinois, Missouri and Louisiana 























The 
United States Life Insurance 
Company 
In the City of New York 
Organized 1850. Non-Participating Policies 


Only. Over 70 Years of Service to 
Policyholders 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 





Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District uf Columbia, West Virginia, Ohio and 
Delaware 

President ; ‘ . Fe Z 4 =N 

Vice President . ‘ - ‘ A ‘: é ? J OSEPa SANE 

2nd Vice President (Agency Supervisor) . WILLIAM A. BENNETT 

Secretary * . ; “4 ‘ 4 ; - ; ALLEN C. CLARK 

Actuary . GILBERT A. CLARK 


Main Office, 816 14th Street, N. W., WASHINGTON, D.C 
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NATIONAL 
CASUALTY 
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Service of Quality to Policyholders 
Contracts of Superiority to Representatives 





AX «Write for information relative to open territory. Have twoor 
three agencies with business established where change is 
desired. 











BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 





| 








forms of policies. 

















THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS 


FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignments of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 





JAMES W. STEVENS, President 


Greatest Illinois Company 




















AGENTS wuo can SELL As WELL as WRITE 
Can always be given an interesting proposition, much territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 





PORTLAND, MAINE 
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